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New Home Famous DUX 


4 


eneral Contracto 
CIATED CONSTRUCTION 
ENGINEERING CO. 


protected 


ADT 


against FIRE, BURGLARY l 
and OTHER HAZARDS =» | 


Award-winning DUX Incorporated, importers and manufac- 
turers of Scandinavian furniture, has just moved into its new | 
national headquarters in Burlingame. The offices and assembly ii 
plant occupy 46,000 square feet near the San Francisco Inter- 
national Airport. 

To safeguard its matchless designs, as well as the plant and 
offices against fire, burglary and other hazards, DUX chose, nat- 
urally, a combination of ADT Automatic Protection Services. 
The handsome structure is protected against fire by ADT 
Sprinkler Supervisory and Waterflow Alarm Service, which 
automatically summons the fire department whenever the 
sprinklers operate. This service also maintains a constant auto- 
matic check on shut-off valves and other water supply condi- a 


tions. ADT Burglar Alarm Service summons police in case of, 
attack on doors, windows and other vulnerable points. j 
You can have the same complete protection as DUX, whether | 


your project is large or small. There is an ADT Automatic Al 
Protection Service to meet your requirements and give better 
protection for property, profits and employees’ jobs at lower- 
cost! Call our local sales offices if we are listed in your phone 
book, or write to our Executive Office. 


Controlled Companies of 


AMERICAN DISTRICT TELEGRAPH COMPANY 
A NATIONWIDE ORGANIZATION 


Executive Office: 155 Sixth Avenue. New York 13. N. Y. 
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National Insurance Bayer 


Linda Burke, Editor 
Eight West Fortieth Street, New York 18, N. Y. 


The National Insurance Buyer, a publication of the American Society of 
Insurance Management, Inc., does not assume responsibility for the points of 
view or opinions of its contributors. It does accept responsibility for giving 
them an opportunity to express such views and opinions in its columns. 


In This lrme... 


W. Howard Clem Honored by Southern California Chapter... 3 


by George E. Rogers 


Hidden Assets in Liability Insurance .-.—-—s—s.—s.—sl................... 6 
by Charles W. Pachner 


A “Wrap-up” Plan at New York University... 8 


by Walter M. Murray 
and 
Martin Siegel 


by Sir Walter Barrie 
ASIM Welcomes New Members... 40 
| ASIM Roster of Member Companies 45, 46, 47, 48 


Because of increased production costs, subscription rates for The 
National Insurance Buyer will increase from $5.00 a year to $6.00 a year, 
effective January 1961. 


The National Insurance Buyer, published bi-monthly (January, March, May, July, September and Novem- | 
ber) as the official publication of The American Society of Insurance Management, Inc., 8 West 40th Street, 
New York 18, New York. Linda Burke, Editor. Copyright 1960 by the American Society of Insurance 
Management, Inc. Subscription $5.00 a year. Advertising rates on request. 
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Safety Is No Accident 


Companies with outstanding records of accident prevention aren’t just “lucky”. They 
follow individual loss-control plans specifically designed to protect their personnel and 
property from costly accidents. 


Johnson & Higgins property and casualty insurance specialists have drafted successful 
loss-control plans for many such companies—plans that were created after careful field A 
studies by J&H’s trained staff of experienced fire and safety engineers. : 


J&H is one of the few insurance brokerage organizations which can offer the benefits of ik 
its own staff of fire and safety engineers. Because losses ultimately increase future pre- ‘. 
miums under almost every rating plan, a J&H loss-control program is the best way to ) \ 


reduce insurance costs. 


INSURANCE BROKERS—AVERAGE ADJUSTERS i 
EMPLOYEE BENEFIT PLAN CONSULTANTS 4 "y 


Chicago * San Francisco * Los Angeles * Detroit * Cleveland * Philadelphia * Pittsburgh * Buffalo * Seattle 
Wilmington * Minneapolis * Atlanta * Havana * London * Montreal * Toronto * Winnipeg * Vancouver * Rio de Janeiro 


Sdo Paule * Curitiba * Belo Horizonte * Campinas * Caracas * Maracaibo * Puerto La Cruz * Buenos Aires 
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. Southern California Chapter, ASIM 
‘) al Pays Tribute to President of 
The American Society of Insurance Management, Inc. 


aff Distinguished guests and members of Southern ciety of Insurance Management, Inc. for his out- 
California Chapter, ASIM, on August 17th honored standing leadership and accomplishments during 
W. Howard Clem, president of the American So- his term of office. 


Distinguished Guests 


F. Britton McConnell 
Insurance Commissioner for the State of 
California 


Ira Brander 
President of the National Insurance 
Brokers Association 


Frederic W. Bogy 
President of the Insurance Association of 
Los Angeles 
Van Joy 4 


President of the Insurance Brokers As- 
sociation of Southern California 


Albert Wood 
Executive Director, Western Insurance 
Information Service 


\ W. Howard Clem, President, American Society of Insurance Man- 
It agement, Inc.; F. Britton McConnell, Insurance Commissioner for 
{ the State of California; Joseph T. Parrett, Immediate Past Presi- 
' dent of the American Society of Insurance Management, Inc. 


M. J. Bowman, President, Southern California Chapter, ASIM; 
Van Joy, President, Insurance Brokers Association of Southern 
California; Ira Brander, President, National Insurance Brokers 
Association. 


William A. Miller, Regional Vice-President, ASIM; Frederic W. 
Bogy, President, Insurance Association of Los Angeles; Harvey 
Humphrey, Member—Board of Directors, ASIM. 
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Insurance ..... 


The value of meetings and per- 
sonal contacts of buyers of corpo- 
rate insurance comes from the 
interchange of information. The 
} ability to learn from one another 
is one of our greatest assets. It 
is a cardinal principle of our 
profession that what one knows, 
he should be anxious to pass on to 
fanother, in order that he may 
Sreceive in return another’s help. 
We may well be guided by the 
swords of Socrates in Plato’s Re- 
spublic, “That I learn of others is 
F quite true, but that I am ungrate- 
I wholly deny.” 


Non-insurance, in my _ under- 

standing, is a deliberate assump- 
Btion of risk, without a self-insur- 
ance reserve, after full considera- 
tion of the involved hazards. A 
better term, perhaps, would be 
self assumption of risk. 


There are three options available 
= to the Risk Manager. These apply 
B to separate segments of the risk 
m in varying ways—but in one form 
or another they are applicable to 
mee all parts individually. These are 
the choices: 


by 
George E. Rogers 
Associate Administrator 
Insurance Programs 
for 
Continental Can Company, Inc. 
New York, N.Y. 


GEORGE E. ROGERS 


a. He may pass the risk to 
an insurer 

b. He may self-insure 

c. He may self-assume 

The first two are subject to many 
variations. There are no such vari- 
ations in non-insurance—we either 
self assume or assign the hazard 
to one of the other options. 

What determines our decision? 
There is only one way—Risk Anal- 
ysis. No matter what method, or 
combination of methods we use, 
proper decision can be reached 
only by a thorough and continuing 


(Address Before the Fifth Annual Risk Management Institute, Hartford, Connecticut, September 14, 1960) 


study of the property and 
operations it is our job to protect. : 


Knowledge of insurance policy 
terms and conditions is important. 
Obviously it is vital that we know 
insurance coverage, practice and 
the availability of markets, but 
such knowledge is of little use to 
us if we cannot apply it. To put 
it to full use we must know what 
we have, what it does, how it oper-: 
ates, in what way it affects others. 


There are definite factors to be 
considered in making the correct 


selection of options. I present my =~ 


list: 
a. Type of hazard 
b. Availability of coverage 
c. Cost of coverage 
(1) Rate Structure 
(2) Applicability of deducti- 
bles 
d. Financial character of 
sured 
(1) Ability to absorb loss 
(2) Relations with security 
holders and others with 
financial interests 
(More on page 38) 


in- 
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Making your plant safer for men on the move 


How long since a detailed study has been made of the 
traffic flow in your plant? Does your present layout cause 
confusion, slow production, create unnecessary hazards? 
Many policyholders who have called on Liberty Mutual’s 
protection in depth for help have found that a well- 
planned traffic control program can clear up a variety of 
problems. And at very little cost. 

Here’s how Liberty’s protection in depth goes to work: 
experienced Liberty safety engineers have a keen eye for 
operational hazards. They know how to route traffic more 
safely and reduce accident exposure to your employees. 


Look for more from 


If necessary, they can even help you set up a driver- 
training program. Speedier production, fewer accidents, 
lower compensation costs are the results. 

Traffic control engineering is but one phase of Liberty’s 
protection in depth, a broad spectrum of services to our 
policyholders including two rehabilitation centers, an 
accident research center, a staff of industrial hygienists 
and a loss prevention medical staff. 

To learn more about Liberty’s protection in depth and 
how it can help cut your compensation costs, just call 
the Liberty Mutual office nearest you. 


LIBERTY MUTUAL 


the company that stands by you 


LIBERTY MUTUAL INSURANCE COMPANY + LIBERTY MUTUAL FIRE INSURANCE COMPANY + HOME OFFICE: BOSTON 
Business Insurance: Workmen's Compensation, Liability, Group Accident and Health, Fire, Inland Marine, Fleet, Crime. Personal Insurance: Automobile, Fire, Inland Marine, Burglary, Homeowners 


.. Howit helps cut compensation costs 
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Hidden 
Assets 


Liability 
Insurance 


by 
Charles W. Pachner 
Vice President 
Frenkel & Co., Inc. 
New York, N.Y, 


Charles W. Pachner 
(Blackstone Studios) 


Charles W. Pachner, C.P.C.U., 
also holds the designation of 
C.L.U., and is an attorney. 

He is Vice President of 
Frenkel & Co., Inc., one of the 
country’s leading insurance brok- 
erage firms. 

Attended New York Universi- 
ty (B.S. 1938), Harvard Law 
School and New York Law School 
(L.L.B. 1941). Is a faculty mem- 
ber of the School of Insurance 
of the Insurance Society of New 
York, and a member of the New 
York County Lawyer’s Associa- 
tion. 


For the purpose of this article 
the term “hidden assets” in con- 
nection with public liability insur- 
ance is intended to refer to the 
lesser known liability coverages 
not normally supplied without a 
special request (and additional 
premium) under the standard com- 
prehensive general liability policy. 
These added benefits may be speci- 
fically purchased where the needs 
of the insured and the availability 
of the insurance markets co-exist. 


Certain of the extensions are 
available by endorsement of the 
basic CGL policy; others are ob- 
tainable by separate policies. 

By reason of space limitations 
this article will necessarily be 
brief. We will blissfully ignore 
such a controversial topic as the 
“care, custody and control” exclu- 
sion; and only scant reference will 
be made to contractual liability. 
By way of justification in eliminat- 
ing such an important topic as 
contractual liability permit me to 
quote one sentence of an interest- 
ing and well-written article: 

“The practice of inserting a 
so-called ‘hold-harmless’ clause 
in various types of contracts 
has spread so extensively in re- 
cent months that a_ veritable 
plague is now rampant.” 


The above sentence was from an 
article appearing in a special pub- 
lication of the Risk Research In- 
stitute (now New York Chapter, 
ASIM) and the year of publication 
is 1936. Obviously, we can do 
little in the space alloted that the 
insurance industry has not been 
able to accomplish in the approxi- 
mately 24 years since the above 
statement was printed. 

Emphasis will be placed on the 
practical rather than the theo- 
retical aspects of coverage. Our 
chief purpose will be to illuminate 


(More on page 16) 
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OUR GOAL ALWAYS IS TO WORK 
OUT AN INSURANCE PROGRAM 
THAT’S IN PERFECT HARMONY WITH 
YOUR NEEDS 


 R.B. JONES & SONS INC 


& 301 WEST 11TH, VICTOR 2-1230, KANSAS CITY, MISSOURI 
CHICAGO * JOPLIN « JEFFERSON CITY * NO. KANSAS CITY 
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A Wrap-Up’ 


Plan 
at 


New York University 


Presented By 


Walter M. Murray, Insurance Manager, N.Y.U. 


and 


Martin Siegel, Assistant Insurance Manager, N.Y.U. 


New York University has re- 
cently saved $220,000 through the 
use of a somewhat unique insur- 
ance construction program. Thus, 
more square feet per construction 
dollar was due to insurance sav- 
ings. 


As a consequence of this savings 
N.Y.U. was able to purchase many 
of the desired extras which would 
have been unattainable because of 
the age old dilemma most univer- 
sities suffer from—scarcity of 
funds. 


This insurance construction pro- 
gram may simply be termed a 
“Wrap-Up” Plan. Just exactly 
what is an insurance “Wrap-Up” 
Plan? It may be described as a 
plan which permits the Owner to 
purchase Workmen’s Compensa- 
tion and Liability Insurance cover- 
ages with respect to the construc- 
tion of a project. The Liability 
and Compensation insurance for 
General Contractors, Sub-Con- 
tractors, and Sub-Sub-Contractors 
performing work on the project 
site are covered under the “Wrap- 
Up” Plan. 


In recent years it has become 
quite common for employees of 
Sub-Contractors to bring liability 
suits against the Owner and Gen- 
eral Contractor for damages or 
injuries sustained on the job site 
claiming the Principals have not 
provided a safe place to work. The 
New York Labor Law requires 
that a safe place to work must be 
maintained. As a result of the 
existence of this law the claimant 


does not have to prove negligence; 
rather, he merely has to establish 
the fact that the Owner or General 
Contractor has failed to comply 
with this law. 


As a consequence of this type 
of claim, Owners and Contractors 
have sought protection by includ- 
ing stringent “hold harmless” 
wording in their contracts and 
stipulated that this indemnity be 
insured. This procedure has re- 
sulted in an additional premium 
charge which is reflected in the 
cost of the work. 


The present solution for the 
Owner to this cost problem has 
been found in a plan under which 
the Owner controls the insurance 
for the project by using a single 
insurance carrier for all Contrac- 
tors and Sub-Contractors. The use 
of this “Wrap-Up” Plan permits 
the insurance company to make 
a favorable reduction in contrac- 
tual premium charges to the 
Owner. 


There are specific rulings which 
further reduce the over-all cost 
package. 


The Insurance Office of New York 
University will be glad to furnish 
detailed information regarding the 
use of this plan to anyone who writes 
to: Walter M. Murray, Insurance 
Manager, or, Martin Siegel, Assistant 
Insurance Manager, New York Uni- 
versity, Washington Square, New 
York 3, N.Y. 


The New York State Rating 
Authority will permit the use of 
this “Wrap-Up” Plan to apply only 
to the liability portion of this pro- 
gram. However, some insurance 
carriers offer an “over-all” plan 
that includes Workmen’s Compen- 
sation insurance subject to the 
general qualification of the various 
state rating authorities. In a 
project involving public funds, I 
do not believe any private rating 
agreements outside of those per- 
mitted by the individual state rat- 
ing authority should be considered. 


Coverages under this plan are 
as follows: 


Workmen’s Compensation 


Separate policies of insurance 
are prepared for each Contractor, 
Sub-Contractor, and Sub-Sub-Con- 
tractor working at the site to 
protect them in accordance with 
the requirements of our New York 
State Workmen’s Compensation 
Statute. 

The occupational disease limit of 
our plan is $500,000. An “All- 
States” endorsement providing 
limits comparable to the above 
mentioned figure should be _ in- 
cluded. 

The individual Contractor, Sub- 
Contractor, and Sub-Sub-Contrac- 
tor experience modification will 
apply. This coverage may be pur- 
chased either on a Guaranteed 
Cost Plan or on a Retrospective 
Rating Plan. 

Dependent upon one’s individual 
factors involved, it might be 

_ (More on page 12) 
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What makes a product “hot”? Is 
it craftsmanship, like this gold- 
melting operation at Parker? ~ 


Partly. But it took more than 
craftsmanship to catapult Parker 
from a firm which sold a half inter- 
est for $1000 in 1888 to one whose 
world sales lead its industry. 


It took quality plus salesmanship 
. .. a combination that earned 
Parker prominence in 156 world 
markets and made the name synon- 
ymous with pen in 367 tongues. 


And it took keen marketing strat- 
egy. Example: In 1921, when pens 
were traditionally black and sold 
for $2.75 tops, Parker innovated an 
orange pen for seven dollars. Sales 
quadrupled in the next four years! 


But if the story of modern writ- 
ing instruments is very much a 
Parker story, so the story of writing 
insurance is very much an INA 
story —particularly as it applies to 
Parker. For Parker recognized in 
INA a company which, like itself, 
knows the fine points...a com- 
pany which creates an insurance 
program for each client with the 
precision that Parker creates a pen. 


For protection precisely suited 
to your needs in all lines of insur- 
ance...see your broker or any INA 
agent. Discover the advantages of 
Insurance by North America. 


INSURANCE BY NORTH AMERICA 


Insurance Company of North America + Indemnity Insurance Company of North America + Life Insurance Company of North America + World Headquarters: Philadelphia 
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London 


by 
Sir Walter Barrie, 


Past Chairman of Lloyd’s of London 


(Address Before the “Empire Club,” Toronto Canada, April 21, 1960) 


It is perhaps desirable to pre- 
face my remarks about Lloyd’s 
with a reference to history, for it 
provides the background to our 
development over 272 years, and 
in many ways illustrates clearly 
why we remain a Society of indi- 
viduals, in the main as free in 
our choice of business as were the 
customers to the Coffee House of 
Edward Lloyd at the close of the 
17th Century. 


Early History of Lloyd's 


The first known reference to 
Lloyd’s Coffee House in Great 
Tower Street appeared in the 
London Gazette in 1688, although 
it is likely that the Coffee House 
was established and flourishing 
before that time. 


Edward Lloyd was an astute 
man, and perhaps something of 
an opportunist, but he was not, 
as some believe, the founder of 
Lloyd’s the insurance market. His 
primary interest was in selling 
coffee and the profit therefrom, 
and he applied himself energeti- 
cally to that business pursuit. 


Lloyd’s : Coffee House, being 
situated near the River Thames, 
attracted a clientele of mariners 
and seafaring men in general. 
Among them were those prepared 
to accept marine insurance risks 
for the payment of a premium; 
in doing so they were merely 
customers of Lloyd who was not, 
of course, liable for their business 
activities, or indeed concerned in 


10 


“JT have read a great deal of what 
is said about Lloyd’s Underwriters 
sometimes with mixed feelings, not 
always with approval, and perhaps I 
ean take this opportunity of correct- 
ing some of the prevalent misappre- 
hensions which seem to be held about 
Lloyd’s.” 


them. Nevertheless his Coffee 
House was the embryo of the in- 
ternational insurance market to 
which Lloyd’s has developed. As 
time passed, prospective insurers 
realized that the most likely place 
to find underwriters for their busi- 
ness was Lloyd’s, and the Coffee 
House and its proprietor flourished 
accordingly through the regular 
and increased patronage this repu- 
tation attracted. The circum- 
stances were not, however, entirely 
fortuitous, for Lloyd was quick to 
appreciate the potential benefit 
from the specialized character his 
Coffee House was acquiring. 


He actively encouraged the busi- 
ness trend by providing his cus- 
tomers with pen, ink and paper, 
shipping information obtained 
from the docks by runners, and 
later by the publication of a news 
sheet called ‘“Lloyd’s News”. 


The success of this last enter- 
prise was thwarted by the inclu- 
sion in the 76th edition of a 
paragraph that offended the House 
of Lords. For inexplicably Lloyd 
ceased publication rather than 
apologize, and thus came to an 
end a sheet which can, neverthe- 
less, be regarded as the forerunner 
of “Lloyd’s List”, Lloyd’s own 


daily newspaper first published in 
1734 and which is, with the soli- 
tary exception of the official ‘“Lon- 
don Gazette”, 

daily newspaper. 


London’s_ oldest 


In 1713 Lloyd died and left a 
flourishing coffee shop, but no 
indication that his name was 
destined for international fame. 
Under successive masters the Cof- 
fee House carried on under his 
name much as before. The clay 
of Lloyd’s as an insurance market 
was, however, in the process of 
being moulded, for in 1720 King 
George 1st granted a marine in- 
surance monopoly to two com 
panies, the Royal Exchange Assur- 
ance and the London Assurance. 
Fortunately for Lloyd’s the draft- 
ers of the statute were not as 
efficient as they might have been, 
for the charter omitted to pre- 
clude individuals from transacting 
insurance. In consequence, the 
gentlemen at Lloyd’s went merrily 
on their way, and an event at first 
opposed by them proved very much 
to their advantage. 


Undoubtedly this 1720 Act was 
a stimulus rather than a deterrent 
to the business at the Coffee House, 
whose customers opposed the abo- 
lition of the Act in 1820 as actively 
as they had its introduction a 
century earlier. There must, I feel 
sure, be a moral here somewhere! 


The years of this Act were 
eventful for Lloyd’s. In 1734 
Lloyd’s List was published and in 
1760 Lloyd’s Register of Shipping, 
from which the famous symbol, 


“Al” is derived, made its appea:, 
ance at Lloyd’s Coffee House. . 


(More on page 26) 
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a alified and experienced field inspector 
with special agents, underwrite 


The Hartford Steam Boiler 
Inspection and nae 
Company. 


\ ment. When your boiler and n ing equip- 


it 
“Wrap-Up” Plan 
(From page 8) — | 


deemed advisable to apply for 
approval of a “Qualified Medical * )§ * 
Aid Station.” New York State ~ ff] 4 
requires one full-time nurse and ; 
not less than two weekly visits by 
an approved Workmen’s Compen- 
sation physician. A qualified aid t 4 
station such as described may | 
allow premium credits up to the { f 
salaries of the medical staff. 


Comprehensive General 
Liability Insurance 


The limits being used in our 
project for Bodily Injury Liability 
are $500,000 each person and 
$2,000,000 each occurrence. 


Our limits for Property Dam- 


m | age are $500,000 per occurrence 
ent Contractors, and Elevator 
Liability. 


It is important to amend the 
; Standard Comprehensive General 
THIS PLANT uses highly explosive flammable liquids. And | Liability policy as follows: 


yet Boston Manufacturers considers it a good risk. Sohstitute occurrence fori 
caused by accident for both 
Why? bodily injury and property dam- 
age. 
because Boston Manufacturers’ research laboratories 
duplicated in advance practically every kind of fire that ecnsnnd pene i wend 
could occur in this particular plant...and then developed 
the necessary safety precautions. Provide broad form blanket 
automatic contractual for the 
ves because Boston Manufacturers conducts exhaustive “hold harmless” agreements 
inspections at the plant and explores with management ; 
how to maintain a foolproof safety program —a program Delete employ pad exclusion 
of constant vigilance. from the personal injury cover- 
age. 
... because management put this knowledge to work in one , 
safeguarding hazardous processes and in this plant key t a ie 
employees in every department know that plant protection 
is not just a one-time action, it’s everybody’s job all the 
time... That it’s not just a set of rules, but a way of life. ; ee sr 
A dts, Specifically exclude suppliers. 
nd this is the sort of service that Boston \ianufacturers : 
gives to its members. We help fight disaster before it Specifically exclude products 
or completed operations. 
Result? Losses to members are rare...and cost corre- ree = e-exclusion for prop- 
spondingly low. erty in the care, custody, or 
control of the insured to provide 
For further information simply write to: “Broad Form Property Dam- 
age.” 
BOSTON MANUFACTURERS MUTUAL Exclude X.C.U. endorsement 
INSURANCE COMPANY for explosion, collapse, and un- 
derpinning. 
225 Wyman Street Waltham 54, Massachusetts (More on page 14) 
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Yow ll enjoy “THE TWENTIETH CENTURY,” Sundays, CBS-TV 


Prudential announces 
a valuable new service 
to Group Policyholders 


GROUP 
CLAIM 
CON 


Prudential employee benefit plan specialists designed this highly-integrated program 


to help prevent misuse of Group health plan benefits .. . to help control costs 


of establishing Group insurance plans and to prevent waste of claim dollars. 


Prudential’s Group Claim Control program 
includes: 

® Specially designed plans with “built-in” safe- 
guards against misuse of benefits. 


ANCE 


@ Specially trained personnel to explain and install 
the plans. 


@ Specially written booklets, posters, payroll 
stuffers, etc., to maintain employee interest. 


The program, as designed by Prudential, will foster > 
greater employee appreciation and understanding  Ureiesuanee™ 
of the employer’s program. 


For more information call your Prudential Agent, 
Broker or the Prudential Group or Home Office 
nearest you. 


HOME OFFICES: NEWARK, NEWJERSEY @ JACKSONVILLE, FLORIDA @© MINNEAPOLIS, MINNESOTA e CHICAGO, 
ILLINOIS @© HOUSTON, TEXAS @© LOS ANGELES, CALIFORNIA @© BOSTON, MASSACHUSETTS ® TORONTO, ONTARIO 
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Like a bridge, a business transaction isn’t 
worth much until it’s completed ... when your 
invoice is paid. After you’ve made the sale and 
the shipment, AMERICAN CREDIT INSURANCE 
helps you finish the job . . . completes your 
profit cycle... protects your capital investment 
in accounts receivable. 


The one thing that permits deeper market 
penetration is security . .. the security of com- 
mercial credit insurance. AMERICAN CREDIT 
INSURANCE facilitates sales progress . . . helps 
you add more new customers, sell more to pre- 
sent customers . . . by elevating lines of credit 
with security and stability. 


Is your credit insurance policy up-to-date? 
Extend your market penetration... your 


profit protection...with American 
Credit Insurance 


Call your insurance agent. . . or our 
local office. Send for informative 
booklet on the many sound advan- 
tages of modern credit insurance. 
Write AMERICAN CREDIT INDEMNITY 
Company of New York, Dept. 33, 
...commercial credit 300 St. Paul Pl., Baltimore 2, Md. 


insurance exclusively 
since 1893 


“Wrap-Up” Plan 
(From page 12) 


Automobile Liability 


This plan should not include 
coverage for automobiles away 
from the job site. It is, therefore, 
imperative that each contractor 
be required to furnish evidence of 
insurance prior to the contractor’s 
beginning any work. This evidence 
should be in the form of a certifi- 
cate of insurance and the furnish- 
ing of the certificate should be 
stipulated in the specifications of 
the contract. 


Services 


Services to be expected from 
carriers are: 


Claims 


A single company writing the 
entire risk should provide uniform 
control of claims. Periodic reports 
coupled with detailed explanations 
of the larger claims will aid in 
keeping payments and reserves to 
a minimum. These reports should 
indicate: 

Losses by type of coverage. 

Losses and premium by con- 
tractor. 

Individual loss ratios and 
over-all loss ratios. 

Detailed explanation of the 
larger losses. 


Engineering Coordinated Program 


The Engineering Program should 
be instituted as a cooperative effort 
between the University, the Gen- 
eral Contractor, and the Carrier. 
Procedure Progress Reports should 
be part of the Engineering Serv- 
ice furnished by the carrier. 


How Does This Program 
Reduce Insurance Costs? 


The areas producing savings 
through the use of the insurance 
“Wrap-Up” Plan are: 


Elimination of brokerage com- 
missions through the use of a 
direct writing mutual insurance 
carrier (it is on an optional 


(Concluded on page 28) 
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What 
is the modern solution 
to these management 
problems: 


Recruiting top talent? 
And keeping it? 


It’s B.E.U. — Connecticut General’s thoroughly tested technique called 
Better Employee Understanding of group benefits. It does wonders to 
boost employees’ morale by giving them a detailed description and evalu- 
ation of what your company is giving them in addition to salary. 


B.E.U. therefore can help considerably to keep your present people 
happy in your employ — and for the same reasons B.E.U. can make it 
much easier for you to secure the services of top-notch talent. 


And B.E.U., by helping you attract and hold the best people, can also 
assist in raising productivity. 


Group insurance and pension programs with B.E.U. are offered only 
by Connecticut General. For the complete story of B.E.U. and how it 
ean help your company, send for our booklet. Connecticut General Life 
Insurance Company, Hartford. 


CONNECTICUT GENERAL 
Group Insurance / Pension Plans / Health / Accident / Life 
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What are 
the hazards of 
coinsurance? 


Adapted from one of the Clients’ Service Bulletins 
of The American Appraisal Company 


Insuring property under a coinsurance 
clause offers the inducement of rate re- 
ductions ranging from 20% to 70%. The 
amount of the reduction depends upon 
such*factors as type of construction, the 
nature of the occupancy, outside exposure 
hazards, and available fire protection. 


The 80% clause 
Coinsurance is a bargain to the extent 
that it enables the property owner to pur- 
chase insurance at less cost per thousand. 
Under the coinsurance clause, however, 
the insured assumes an obligation to 
carry at all times an amount of insurance 
equal to a stipulated percentage of the 
actual cash value of the property. If he 
does not, he shares in any partial loss in 
proportion to his deficiency. An 80% co- 
insurance clause does not mean that he 
will collect only 80% of any loss he may 
suffer. If he fulfills his obligation, he will 
collect in full on any loss up to the face 
value of the policy. If he does not, he 
may collect substantially less than the 

actual cash value of his loss. 


An annual checkup 

Since the property and its value fluctuate 
from year to year, and since compliance 
with the coinsurance clause is determined 
on the basis of values at the time of the 
loss, the property owner should show the 
actual cash value of his property at all 
times and be able to prove it. With a 
check on his values at least once a year, 
he can safely take advantage of the rate 
savings provided by coinsurance. 


American appraisals for insurance are prepared to 
stand the test. The inventory of the property is 
complete with identifying descriptions of all items 
and classifications of property. The unit prices are 
carefully documented and the observed conditions 
of the assets noted. The appraisal may be main- 
tained through Continuous American Appraisal 


= Service® to reflect changes in the property, in price 


levels and in condition. With such a record kept 
constantly up to date, the insured is always pre- 
pared for the unexpected. 


the AMERICAN 
APPRAISAL 


Company® 
SINCE 1896...LARGEST...MOST WIDELY USED 
Home Office: Milwaukee 1, Wisconsin 


Atlanta Cleveland New Orleans 
Baltimore Dallas New York 
Boston Detroit Philadelphia 
Buffalo Jacksonville Pittsburgh 
Chicago Kansas City St. Lovis 
Cincinnati Los Angeles San Francisco 


Canadian Appraisal Company, Ltd. 
Montreal and Toronto 


Hidden Assets 
(From page 6) 


certain areas of the standard CGL 
policy as automatic signposts, 
warning of danger and the need 
for extreme caution. Let us first 
consider certain danger spots ap- 
pearing in the insurance agree- 
ments of the CGL policy, together 


_ with constructive suggestions for 


dealing with certain problems 
when they arise. 


The Standard Bodily Injury 
Liability Insurance Agreement 


The Occurrence Basis Endorsement 


The portion of the insuring 
agreement with which we are par- 
ticularly concerned covers’ the 


liability of the insured for bodily 


injury, sickness or disease, in- 
cluding death . . . caused by 
accident. “Accident” is usually 


defined in law as an event which 
is sudden, unexpected, and trace- 
able to a particular time and place. 
By substituting the word ‘“occur- 
rence” in place of the word “acci- 
dent”, the insurer usually becomes 
obligated to provide protection 
against the “time exposure” type 
of claim. Cases in which the occur- 
rence endorsement would be neces- 
sary in order that coverage be 


provided, include the following: 


1. Failure to close a summer 
camp promptly after a polio 
epidemic as the result of 
which claimant’s child al- 
legedly contracted polio. 

2. Failure of a landlord to send 
up sufficient heat in tenement 
house, as the result of which 
a child allegedly contracted 
pneumonia and died. 

3. A pregnant woman living in 
a New York apartment house 
is compelled to walk upstairs 
because the elevator service 
has been suspended follow- 
ing a strike. The woman 
suffered a miscarriage and 
placed the blame upon the 
landlord for his failure to 
supply emergency elevator 
service. 

4. A cement mill loading oper- 
ation, being carried on for 
a series of months, period- 


ically filled the air with 
dust particles which allegedly 
caused respiratory injuries 
to plaintiffs who lived nearby. 


I think we are all agreed on 
the desirability of including, at a 
relatively small additional pre- 
mium, the occurrence basis en- 
dorsement for bodily injury lia- 
bility. The practical point which 
I would like to make is that, after 
attaching the occurrence endorse- 
ment to the policy, your job is far 
from over. It is of extreme impor- 
tance to read the definition of the 
word “occurrence” within the 
occurrence endorsement. The Na- 
tional Bureau of Casualty Under- 
writers has issued an advisory 
endorsement but this is by no 
means uniformly followed by the 
various companies. As a horrible 
illustration of the type coverage 
an insured may receive if the 
wording is not properly examined, 
I quote below the words used by 
one of the most prominent and 
respected casualty companies, to 
define the word occurrence in the 
standard type of endorsement 
issued by this company: 


continuous or repeated 


exposure to accidentally caused 
conditions ....” 


The above endorsement should 
be unacceptable to you as corporate 
insurance buyers for at least two 
reasons: 


1. The requirement that the 
conditions causing the injury be 
unintentionally caused is a restric- 
tion. Under a “caused by accident” 
policy there is no such restriction. 
It is usually esential that the 
injury itself not be intentionally 
caused, but neither the policy nor 
legal decisions require that the 
conditions causing the injury be 
accidentially caused. For example, 
a crane operator may intention- 
ally pick up such a heavy load 
that the crane overturns and 
crushes a passerby. This type of 
event would be construed as an 
“accident” even though it resulted 
from conditions (the lifting of a 


heavy object) which were inten #> 


tionally rather than accidental 
caused. Consequently, it appears. 


(More on page 18) 
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“Impossible,” said the skeptics. “You 
can’t subject a nose cone to the ferocious 
heats of re-entry without launching it.” 


But Aveo scientists thought differently. 
Their concept: Bring space down to 
earth. First they used the laboratory 
shock tube to simulate re-entry. It 
worked, but couldn’t sustain ultra-high 
temperatures as long as they’re encoun- 
tered during re-entry. Then how about 


Insurance Company of North America - Indemnity Insurance Company of North America - Life Insurance Company of North America - World Headquarters: Philadelphia 


an electric arc to heat air—like the carbon 
arc of searchlights. only far stronger? 

That did it. On April 8, 1959. search 
crews recovered the first missile nose 
cone ever to successfully re-enter the 
earth’s atmosphere after an interconti- 
nental range flight ...a nose cone pro- 
tected by a heat-shielding material born 
of Avco’s electric-arc experiments. 


And who protects Avco? Another de- 


INSURANCE BY NORTH AMERICA 


fier of skeptics named INA... pioneer- 
ing new forms of insurance since 1792. 


From nose cones to farm machinery 
... from appliances to broadcasting to 
aircraft ...INA provides coverage as 
broad as Avco itself, yet precise as its 
most intricate space-age operation. 

If you’re looking for breadth plus pre-. 
cision in your insurance, look to INA. 
Talk with your broker or any INA agent. 
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Hidden Assets 
(From page 16) 


that the ‘‘occurrence” wording as 
quoted above restricts rather than 
extends the policy. 


2. By using the word “accident” 
in the definition it appears that 
the company has removed the time 
exposure element for which the 
coverage was purchased. There- 
fore, the conditions causing the 
event must be sudden, unexpected, 
and traceable to a particular time 
and place. 


. As contrasted with the limited 
protection afforded under the above 
wording, the more usual type of 
occurrence definition reads as fol- 
lows: 

“An event or continuous or 
repeated exposure to conditions, 
which unexpectedly causes in- 


Another important observation 
in the scope of the occurrence 


endorsement is the realization that 
in some ways it provides only ‘‘one 
bite” protection. In other words, 
the endorsement covers a particu- 
lar series of events which causes 
an unexpected (injurious) result. 
An insured, having suffered such 
loss, is on notice as to the future 
potential, so that any reoccurrence 
might not be unexpected, and 
therefore not covered. Further- 
more, where a series of events 
leads to an injury, after the injury 
has been discovered, the protection 
afforded to the insured would cease, 
because it would then be up to the 
insured to avoid any further 
aggravation from the particular 
chain of events in question. 


Personal Injury 

Another characteristic of the 
insuring clauses which appear in 
the standard CGL policy is the 
requirement for either bodily in- 
jury or property damage in order 


that the carrier be obligated to 
provide coverage. There is, how- 
ever, a certain grey area of poten- 
tial claims which would not be 
insured unless the bodily injury,> 
insuring agreement was extended © 
by endorsement to include cover- 
age for “personal injury”. Per- 
sonal injury coverage is generally 
purchased in three separately de- 
fined insuring agreements, at a 
premium of 5% of the bodily 
injury premium for each of the 
three insuring agreements, which 
are as follows: 


1. Libel and Slander—the need 
for this coverage is readily 
apparent when one considers 
how easily derogatory re- 
marks could be made either 
orally or in writing, in giv- 
ing an employee reference. 
Less obvious, but even greater 
potential hazard could be the 
aftermath of collecting a 


(More on page 20) 


INSURANCE BROKERS - 


ADJUSTERS OF AVERAGE 


ONE CEDAR STREET . NEW YORK 5,NEW YORK 


The National Insurance Buyer — November 1960 


} 


4 
2 SERVING COMMERCE AND INDUSTRY FOREOVER 80 YEARS 
} 
18 
> 


Yow’re not entitled 


to a feeling of 
SMUGNESS... 

_ till you’ve checked 
us out on Workmen’s 
Compensation 


t Our methods have worked so well that 


Insurance costs 


It’s axiomatic that you watch costs in order to assure profits. 


oe Yet, many a company fails to check out costs on Workmen’s 
Compensation Insurance because of an assumption that 
costs in this area are pretty much alike. Rates, 
of course, are similar. 


But our Company, which grew up in the highly 

competitive auto manufacturing areas, learned early 
that underwriting skills, safety engineering —and 
generous measures of sound judgement—could 
be applied to many employers’ Compensation 
Insurance problems in such a way as to 
provide lower net costs. 


our policyholder list keeps growing, 
and we keep expanding. And you 

; can enjoy that feeling of smugness by 
checking your present costs against 
our rates. Either way—if your costs 
are as low as ours, or if you switch to us 
—you’ll be entitled to it after calling us in. 


MUTUAL BUILDING 
DETROIT 26, MICHIGAN 
FOUNDED 1912 


© Michigan Mutual Liability Company 


AUTOMOBILE ° FIRE . HOMEOWNERS ° WORKMEN'S COMPENSATION e INLAND MARINE ° GENERAL CASUALTY INSURANCE 
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tog Hidden Assets 
3 (From page 18) 
fidelity claim. In this in- 
stance the employer must 
inevitably supply the bond- 
aa ing company with a sworn 
7 statement concerning the de- 
a tails of the loss (Proof of 


pany makes payment on a 
claim, it may seek out the 


Loss). After a bonding com- Z. 


person responsible for the 
loss and confront him with 
the signed statement in an 
effort to recoup its loss. Such 
a statement could easily be 
the basis for an action by 
the former employee based 
on libel. 


False Arrest—it occasionally 
happens that an _ overcon- 
scientious employee of an 


NITED 57, 


CHICAGO ® ATLANTA e 


LOS ANGELES e 


q UNITED STATES AIRCRAFT 
INSURANCE GROUP 


Founded 1928 


A thirty year record of prompt and 
equitable claim and loss adjustments 


Complete coverage 
for every aviation need 


Insure with the “US Group” through 
your own agent or broker 


UNITED STATES AVIATION UNDERWRITERS 


Incorporated 
110 WILLIAMS ST., NEW YORK 38, N. Y. 


DALLAS e 


SAN FRANCISCO 


HOUSTON 
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assured, believing a member 
of the public on the insured’s 
premises to be guilty of a 
dishonest act, restrains this 


person’s action pending 


arrival of police. If in fact~ 
the restraint was without 
- sufficient cause, the insured 
may find itself the defendant 
in an action for false arrest. 


3. Invasion of the Right of 
Privacy—this particular type 
of civil wrong most fre- 
quently occurs by the un- 
authorized publication of a 
photograph. It is based upon 
the right of an individual 
to withhold himself and his 
property from public scru- 
tiny, if he so chooses. 


There is fourth insuring 


agreement occasionally available 
as a further extension of Personal 
Injury coverage, 
crimination”. This type of insur- 
ing agreement would be most 
valuable (and most difficult to 
obtain) for hotels, clubs, restau- 
rants and the like. Claims in this 
category could also arise out of . 
employment practices in various@ ) 
industries. 


namely ‘“Dis- 


It is of utmost importance to 


be alert to exclusions which modify 
the granting of the above cover- 
ages: 


False Arrest: 


Liability assumed by _ the 
assured under contract. You 
should be careful to scrutinize 
any contracts made between the 
insured and an alarm service 
company. Most of these con- 
tracts include a provision to the 
effect that when an alarm rings 
at the Central Station of the 
company, the company will im- 
mediately dispatch its represen- 
tative to visit the insured’s 
premises, and arrest any person 
found there without apparent 
authorization. This same con- 
tract also obligates the insured 
to indemnify the alarm company 
for any damages which may 


result from making an arrest. r 


Such an assumed liability agree- 
ment should be submitted to the 


(More on page 22) 
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Know-how gives you the inside track! 


Protected by 


MARINE OFFICE 
or AMERICA 


TOYS BY F.A. O. SCHWARZ, NEW YORK 


Whether your cargoes are large or small, moving 
to nearby or distant points, you need professional insurance 
protection—through the MARINE OFFICE OF AMERICA. 


MaRINE OFFICE skills are based upon decades of 
experience in efficiently serving America’s leading shippers. 


*« 


Ask your agent or broker to consult the MARINE OFFICE on all 
Ocean and Inland Marine insurance problems. 


123 WILLIAM STREET, NEW YORK 38, N. Y. 


MEMBER COMPANIES: 


THE AMERICAN INSURANCE COMPANY THE CONTINENTAL INSURANCE COMPANY  FIDELITY-PHENIX INSURANCE COMPANY 
FIREMEN'S INSURANCE COMPANY OF NEWARK, New Jersey °* GLENS FALLS INSURANCE COMPANY 
THE HANOVER INSURANCE COMPANY °* NIAGARA FIRE INSURANCE COMPANY 


—OFFICES— 


New York * CHICAGO * NEW ORLEANS * SAN FRANCISCO * HOUSTON * TORONTO 
Atlanta * Baltimore * Boston * Cleveland * Corpus Christi * Dallas * Detroit * Indianapolis * Jacksonville * Los Angeles * Louisville 
Montreal * New Haven * Philadelphia * Pittsburgh * Portland * Raleigh * Richmond ®* St. Louis * Seattle * Stockton * Summit * Syracuse 
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Hidden Assets 
(From page 20) 


insurance carrier for coverage 
to avoid denial of liability at 
some later date. 


False Arrest: 


Tnjury sustained by any person 
who is an employee of the in- 
sured at the time of the offense 
causing the injury. This em- 
ployee exclusion can be elimi- 
nated for an additional premium 
and it may be wise to do so. 
(If the exclusion is not elimi- 
nated, it would seem expedient 
to address a suspected employee 

“ with such words as “you are 
fired, you are under arrest” and 
certainly not in the reverse 
order !) 


Invasion of the Right of Privacy: 


Acts connected with advertis- 
ing, broadcasting or telecasting. 
This exclusion is insurable in 


the form of an _ advertiser’s: 


liability policy, which will be 
our next subject. 


Advertiser’s Liability 


This coverage should be carried 
by firms which advertise or em- 
ploy public relations counsel. These 
activities are becoming susceptible 
to claims with increasing fre- 
quency, and even where liability 
is not established by the plaintiff, 


the defense costs are dispropor- 
tionately great since legal hand- 
ling must be by specialists in this 
particular field. Premium cost is 
reasonable and in direct propor- 
tion to. the firm’s advertising 
expenditures. I will not enumerate 
the perils covered and the policy 
conditions, but you should know 
that the chief exposuzes usually 
are: 


1. Alleged misappropriation of 
someone’s idea—we all know 
that large firms are period- 
ically plagued by individuals 
who will attempt to inflict 
their ideas for advertising 
on a firm, and then at a later 
date sue for misappropriation 
of the idea. Most firms have 
taken utmost precautions to 


reject ideas which come 
through unauthorized chan- 
nels. Nevertheless, these 


unwanted ideas do occasion- 
ally infiltrate into the firm’s 
files and may lay the ground- 
work for a claim based upon 
idea misappropriation. A 
jumbo jury verdict can read- 
ily be visualized in favor of 
a plaintiff, able to demon- 
strate his right to partici- 
pate in corporate profits, by 
reason of illegal use of his 
idea. 


2. Publication of a house organ 
—claims are generally based 
on the theory of invasion of 


the right of privacy, wnere 
pictures are published with- 
out a proper release. In a 
recent lawsuit involving un- 
lawful publication, the em- 
ployer actually obtained a 
release, limited to publica- 
tion in the house organ. Some 
‘months later, the employer 
submitted this photo to its 
advertsing agency for pub- 
lication in a national media. 
By this time the employee 
had become embittered by 
an enforced retirement pro- 
gram, and came out of re- 
tirement long enough to 
become a troublesome and 
eager plaintiff. 


A second type of suit in 
the house organ category 
may arise out of defamation 
of another product. Sub- 
stantial damages may result 
where a manufacturer prints 
derogatory remarks concern- 
ing a competitive product. 


Insureds sometimes inquire 
whether the Advertisers Liability 
policy of their advertising agency 


would provide adequate coverage e) 


for clients. The usual form of 
coverage purchased by the adver- 
tising agency should not be relied 
upon by the client for its protec- 
tion. The only insurance for the 
client under the usual agency form 


(More on page 24) 


R. C. RATHBONE & SON 


Incorporated 


ESTABLISHED 1853 


INSURANCE BROKERS 


120 WALL STREET, NEW YORK 5, NEW YORK 
REPRESENTED IN PRINCIPAL CITIES | 


107th Year Of Placing Insurance For Many Leading Enterprises 


TELEPHONE: HAnover 2-7150 
CABLE ADDRESS: 


RATHSON 
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Mr. Romney talks to students on the Wausau Campus 


HERE AN ACHIEVEMENT /S A CHALLENGE... 


Wausau Story 


by GEORGE ROMNEY 
President of American Motors Corporation 


“T think I shocked the students I 
talked to in Wausau when I told 
them that success could be dangerous. 

“TI said that success is dangerous 
if we become overconfident that only 
what has worked in the past will 
work in the future. Instead of ad- 
vancing, we tend to carry the same 
thing too far, extending superficiali- 
ties but overlooking fundamentals. 

“The danger of entrenched suc- 
cess can be avoided by getting 
back to the basic principles. 

“Tn the coming election let’s keep 
in mind the basic principles that 
make citizenship more important 
than partisanship. Let’s go to the 
polls as informed voters. 

“Being an informed voter is an 
individual responsibility. But 
Wausau has a way of living that en- 
courages and develops responsibility. 


Employers Mutuals of Wausau 


Here past achievements do not mark 

the end of progress. For example: 
The excellence of Wausau’s 
school system is recognized ... 
but a study of the school system 
is the special project of Wausau’s 
League of Women Voters this 
year. 

At the last presidential elec- 
tion 99.1% of Wausau’s eligible 
voters registered and 95.5% went 
to the polls... but again this 
year Wausau’s Jaycees and other 
civic groups worked to keep 
Wausau one of the ‘votingest 
cities in the country.’ And, even 
more important, they’ve spon- 
sored programs to make Wausau 
voters informed voters. 

“These things make Wausau people 
good people to know—and good 
people to do business with.” 


of the University of Wisconsin’s Extension Division 


Mr. Romney visits the League of Women 
Voters Information Center at the Wis- 
consin Valley Fair in Wausau’s Marathon 
Park. “This is the kind of effort needed to 
create an informed electorate,” he says. 


& 


Wausau is the home town of Employers 
Mutuals of Wausau, but we have 109 
offices throughout the United States to serve 
industry in the ‘Wausau Way.” We write 
all forms of Fire, Group Health and Acci- 
dent, and Casualty Insurance (including 
Automobile). In the field of Workmen’s 
Compensation we are one of the largest. 
Consult your telephone directory for your 
nearest representative or write us in 
Wausau, Wisconsin. | 
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Hidden Assets 
(From page 22) 


of policy would be derived from 
the contractual liability portion of 
the agency policy, if in fact a 
hold harmless agreement existed 
in favor of the client. Neverthe- 
less, this kind of contractual liabil- 
ity coverage in the agency policy 
is generally limited, and excludes 
situations where the client is neg- 
ligent or where the advertising 
material is furnished by the client. 
Since agency and client frequently 
confer with respect to material 
to be used, the question of who 
actually furnishes the material can 
become controversial. In addition. 
it is not prudent to rely on the 
agency policy since the limits may 
not be adequate, the aggregate 
for the policy period may become 
exhausted, or policy conditions 
may have been violated. 


Definition of Insured 


The standard comprehensive 
general liability policy includes as 
insured, the named insured and also 
executive officers, directors, and 
stockholders while acting within 
the scope of such duties. It is im- 
portant that the above definition 
does not include coverage for most 
employees. It frequently happens 
that an insured is made liable by 
reason of the negligent act of an 
employee and in such case the in- 
surance company defends the act- 
ion. The company does not have an 
obligation to defend the employee 
who actually caused the loss and 
in fact the company is entitled to 
subrogate against such an employee 
if it eventually pays a loss. It is 
recommended that employee cover- 
age be added to the policy for a 
small additional premium, roughly 
equating the coverage for the em- 
ployee with that provided under 
the omnibus clause of the standard 
automobile liability insurance pol- 
icy. 


Policy Period—Territory 


1. Policy Period 


Although we are all aware that 
the policy applies only to accidents 
occurring during the policy period, 


24 


‘this is sometimes overlooked with 


respect to products liability. A 
carrier in writing products liability 
assumes the liability for all pro- 
ducts which may be outstanding at 
the inception of the risk; and con- 
versely, if the insured wishes to 
cancel a products liability coverage 
he should be aware that he is re- 
moving coverage for accidents 
which may arise at some time in 
the future, due to the existence of 
products already distributed at the 
time of cancellation. Therefore, do 
not be hasty in cancelling products 
liability in cases where merchan- 
dise is outstanding in the hands of 
the public. 


2. Territory 

The territorial limitation of the 
CGL policy to the United States of 
America, its territories, possessions 
and Canada can be a booby trap. 
For example, an insured may de- 
cide to hire an excursion boat for 
sightseeing, or perhaps may decide 
upon a fishing trip or a party. 
Irrespective of whether this boat 
is operated by the insured or by 
an independent contractor, as soon 
as it goes beyond the territorial 
limits of the USA (perhaps only 
three miles off-shore) the vessel 
has floated out of its policy limits 
and no further coverage is provided 
until it returns. Naturally, we 
would have the additional problem 
of eliminating the watercraft ex- 
clusion if the boat were to be op- 
erated by the insured rather than 
by an independent contractor. 


‘+ is also important to remember 
that operations in nearby countries 
such as Bermuda, Mexico, Cuba, 
and others are beyond the territor- 
ial limitations of the policy so that 
an extension of coverage would be 
required. Bear in mind that al- 
though an insured may not send 
employees abroad, the exposure due 
to sale and/or distribution of prod- 
ucts in foreign countries may ex- 
ist. Domestic carriers are generally 
reluctant to provide coverage in 
foreign countries on an overall 
basis, but the CGL can often be 
extended without charge to cover 
accidents occurring in foreign 
countries provided that suit is 
brought in the USA. 


CGL Correlation With 
Excess Limits Coverage 


Where unusually large limits of 
liability are required, it frequently 
occurs that the top limits of cover- 
age are written in a separaté ex- 
cess limits policy. When this :pro- 
cedure is followed, it is extremely 
important to treat the basic cover- 
age and the excess coverage as a 
single unit, being certain that both 
contracts are concurrent. For ex- 
ample, certain liability coverages 
are written with an aggregate limit 
such as products bodily injury lia- 
bility. Advance planning is vital 
to guarantee that the excess will 
perform in the manner expected of 
it. 

Let us assume that the aggregate 
limits on the basic CGL policy have 
been exhausted. There are then 
three possibilities with respect to 
the excess coverage, as follows: 

(a) It may become entirely in- 
effective because it warrants 
the existence of a primary 
coverage which no longer 
exists, due to the exhaustion 
of the aggregate limit. 

It may cover the same as 
before the primary aggre- 
gate limit was exhausted, 
using the amount of ex- 
hausted primary limit as a 
deductible. 

The excess can become prim- 
ary and cover from the first 
dollar, upon exhaustion of 
the primary policy aggre- 
gate limit. 


Which of the above situations 
applies depends upon the arrange- 
ments made when the excess is 
written but it is important to af- 
firmatively incorporate the proper 
endorsements when the coverage 
is purchased. 


(b) 


(c) 


There are various other features 
which should be dovetailed in writ- 
ing excess above primary in- 
surance. If occurrence basis is used 
in the primary insuring agreement, 
the same wording should be used 
in the excess policy so that the 
definitions are uniform. Care should 
also be taken that the excess policy 
does not have a separate set of 


(Concluded on page 28) 
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Hovey T. Freeman, President 
Manufacturers Mutual Fire 
Insurance Company 


Portrait by Bachrach 


This is the way it seems to us... 


When you do us the courtesy of inviting one of our people Please understand that we are not opposed to the practice 
to call, we believe we owe it to you to do just that—to send of selling on commission. It simply does not fit in with our 
one of our own men whose principal mission is to help you, way of doing business in our particular field. When our 
not “sell” you. man discusses with you the insurance coverage you need 


to safeguard your investment in your property, we believe 
he should be free from both the temptation and suspicion 
of advising one course over another for his own personal 
gain. Our men are really a part of your organization. They 
have no other interest to serve. If you would like to discuss 
your business insurance problems with one of our trained 
men, write us today* to arrange an appointment at your 
convenience. 


The man from Manufacturers Mutual is an employee of 
this company and not the representative of an agency 
beyond our control. We might add, too, that he is a salaried 
member of our company and not dependent upon commis- 
sions. He is not just another salesman. He is a qualified 
engineer who has had special training in the prevention of 
losses caused by fire, explosion and allied industrial hazards. 
He is a businessman used to dealing exclusively with busi- 
nessmen, for he writes insurance on business property only. * See reverse side for District Office nearest you. 


Manufacturers Mutual Fire Insurance Company 


>, 


1500 TURKS HEAD BLDG., PROVIDENCE 1, R. I. 
No. 253 in a series Over $72,000,000,000 Insurance in Force in the Factory Mutual Companies Printed in U.S.A. 


THE OLDEST AND LARGEST OF THE EIGHT FACTORY MUTUAL COMPANIES 
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where a Policy 


ATLANTA 9, GEORGIA 
1428 West Peachtree St., N.W. 


BERLIN, CONNECTICUT 
129 Mill Street 


CHATHAM, NEW JERSEY 
54 Center Street, Box 275 


CHICAGO 3, ILLINOIS 


2318 Field Bldg., 135 So. LaSalle St. 


CINCINNATI 37, OHIO 
109 Roger Bldg., 1720 Section Road 


DALLAS 4, TEXAS 
Room 304A—3200 Maple Avenue 


DENVER 6, COLORADO 
104 Fillmore Street 


DETROIT 23, MICHIGAN 
Grand Bldg., 18230 Grand River Ave. 


MILWAUKEE 17, WISCONSIN 


108 Bldg. A, 5906 North Port Washington Rd. 


MONTREAL 6, P.Q., CANADA 
310 Victoria Avenue, Westmount, P.Q. 


NEW YORK 17, N. Y. 
Room 1506, 52 Vanderbilt Ave. 


PASADENA, CALIFORNIA 
580 Independence Life Bldg. 
99 South Lake Ave. 


PHILADELPHIA 44, PENNSYLVANIA 
Room 903, 18 West Chelten Ave. 


PITTSBURGH 22, PENNSYLVANIA 
3 Gateway Center, 401 Liberty Ave., Rm. 1452 


of Loss Prevention 


makes your Policy worth more 


PROVIDENCE 1, RHODE ISLAND 
1000 Turks Head Building 


ROCHESTER 9, NEW YORK 
174 Lafayette Road 

SAN FRANCISCO 4, CALIFORNIA 
2218 Russ Bidg., 235 Montgomery St. 


SEATTLE, WASHINGTON 
Pacific National Bank Bldg. 
Bellvue Square, Bellvue (Seattle) 
ST. LOUIS 5, MISSOURI 
201 South Central Ave. 
TORONTO 1, ONTARIO, CANADA 
42 Charles Street, East 


WABAN 68, MASSACHUSETTS 
81 Wyman Street 


Company 


ROVIDENCE 1, RHODE ISLAND 


4 Offices 
3 
Manuf M | Fire | 
anutactaurers utua ire Insurance 
y 
1500 TURKS HEAD BUILDING*P 
br: The oldest, the largest and the company with the lowest net cost of the eight Factory Mutual Companies 
. 


— 
What's a name? 


In insurance it is largely the 
ability and integrity of the 
people who represent it, both 
the agent who makes it his 
business to know your 
particular needs and the 
company that designs its 
policies to suit those needs. 
For more than three quarters 
of a century, experienced 


insurance buyers have 
looked to CHUBB & SON 
for a quality service that 
meets both business and 


personal requirements. 


CHUBB & SON INC. 


INSURANCE UNDERWRITERS 
90 John Street, New York 38, New York 


Manager 
FEDERAL INSURANCE COMPANY and associated companies 


(9 
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Lloyd’s of London 

(From page 10) 

Lloyd’s Register will therefore be 
celebrating its bi-centenary this 
year (1960). 

In 1764 customers at the Coffee 
House acted for the first time in 
unison and showed some evidence 
of the existence of a communal 
spirit. 

Two years later the customers 
at Lloyd’s Coffee House agreed to 
pay a subscription of £100 each 
into a fund held in the names of 
a committee elected by ballot, for 
the purpose of acquiring new and 
bigger premises; in this way the 
first Committee of Lloyd’s came 
into being. 

Unfortunately, the Committee 
was not over-enterprising in its 
search for a home, and it was left 
to John Julius Angerstein to pro- 
vide the necessary initiative and 
energy. 


On his own and without even 
being a Member of the Committee 
he negotiated rooms for Lloyd’s 
in the Royal Exchange. Here the 
market was to move in 1774 and 
remain for 154 years, with the 
exception of a break between 1838 
and 1844, when the rooms had to 
be re-built following a devastating 
fire. 


It is perhaps appropriate that 
Angerstein, who is known as the 
“Father of Lloyd’s’, should have 
come to the fore with a display 
of enthusiastic drive, for it was 
typical of his character. 


Angerstein was a combination 
of successful business man, philan- 
thropist and patron of the arts. 
He died in 1823, having dominated 
the Lloyd’s scene for half a cen- 
tury, and his art collection became 
the nucleus of our National Gal- 
lery. 


The move to the Royal Exchange 
brought about an essential and 
important change at Lloyd’s. For 
the first time the premises came 
under the control of the sub- 
scribers, and the Master of the 
Coffee House became their tenant. 
Not until 1796, however, was ad- 
mission to Lloyd’s restricted to 
selected subscribers whose election 
had to be supported by six others, 
which was a most important stage 
in the metamorphosis from Coffee 
House to a fully mature society. 


In the next 75 years great de- 
velopments took place. The private 
character of Lloyd’s was consoli- 
dated by restricting Membership 
and increasing Subscriptions, by 
giving the elected Committee in- 
creased authority, and by regulat- 
ing the basis on which Committee 
members serve. 

(More on page 30) 


YOU'RE CHARTING 


IN 


DIVISIONS OF ( KEMPER 


URANCE 


A GOOD COURSE 


when you place your insurance with one of the companies 
in the Kemper Insurance group... offering 


...all lines of insurance including Ocean Marine 


’ . dividend-paying policies (more than $326,000,000 
returned to policyholders since organization in 1912) 


.. excellent engineering and claim service facilities 
located at strategic points from coast-to-coast. 
(We have an outstanding record for improving the 
loss experience of our policyholders.) 


... know-how gained through years of service to some of the 
largest companies in the United States (more than 
one out of five of the companies listed on the 
New York Stock Exchange) 


.. unquestioned financial security 


Although we sell only through agents and brokers, 
we will be glad to give you information through our special 
field representatives. Write to: 


LUMBERMENS MUTUAL CASUALTY COMPANY 
AMERICAN MOTORISTS INSURANCE COMPANY 


AMERICAN MANUFACTURERS MUTUAL INSURANCE COMPANY 
CHICAGO 40 
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The practical timely balance between 
century-proven stability and young 
aggressive leadership . . . that is 
what you will discover at Fred. S. 
James. & Co. And, you’ll know the 
“whole team” here... fully equipped 
nationally, this is an organization 
with the finest quality analysis, mar- 
keting and hazard control services 
... yet it is small enough that you 
may rest assured you always will 
have direct personal attention from 
seasoned technicians and astute 
executives. 


Briefly, you'll find at Fred. S. 
James & Co. the skills that only 
time could instill . . . over one hun- 
dred years of continuous progress 
in the field of insurance! 


A great many of today’s leading 
industries and businesses, both large 
and small, clearly recognize the 
economy and safeguard afforded by 
insurance through Fred. S. James & 
Co. A survey of your up-to-date 
insurance needs will convince you. 
Call or write to us today. 


Insurance Brokers and Consultants 


CHICAGO - NEW YORK - PHILADELPHIA 
LOS ANGELES - 
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- BUFFALO - 
SAN FRANCISCO 


PITTSBURGH 


- MINNEAPOLIS - PORTLAND - _ SEATTLE 


- LONDON - OKLAHOMA CITY 
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LUMLEY, DENNANT 
and 
COMPANY, INC. 


Specialists in 
SPECIAL RISKS 


@ “Umbrella” Liability 
Contracts 


@ “All Risks” on Real 
and Personal Property 


@ Fire on Deductible Basis 


@ Special Coverages for 
Banks 


@ Contractors Coverages 
(home and foreign jobs) 


Represented at 
LLOYD’S 
and throughout the world 
by 
EDWARD LUMLEY 


& SONS, LTD. 
London, England 


Canada Malaya 
Australia Ceylon 

New Zealand South Africa 
France Singapore 


Business Written 
for 
Brokers and Agents 
ONLY 


60 East 42nd Street 
New York 17, New York 


1211 Garret Building 
Baltimore 2, Maryland 


32 Lewis Street 
Hartford, Connecticut 


Hidden Assets 

(From page 24 

exclusions which would require 
separate deletion, if this treatment 
was afforded to the basic coverage. 
Furthermore, even if the excess 
policy apparently has no exclusions 
other than those in the primary 
policy, it remains a possibility that 
somewhere in the terminology such 
exclusions as “care, custody and 
control” still exist irrespective of 
the steps taken to delete them in 
the primary insurance. 

A final precaution would be to 
check that the primary carrier 
warranted in the excess policy is 
still the primary carrier in actual 
fact, because over the years I have 
seen primary carriers changed 
without the equivalent and neces- 
sary change in the excess policy. 

I have purposely refrained from 
becoming embroiled in a technical 
paper on coverage, exclusions, and 
conditions. Rather, the purpose of 
this survey has been to remind you 
of pitfalls to which the best of us 
are vulnerable as a penalty of 
having to arrive at numerous de- 
cisions without the benefit of quiet 
concentration, and to suggest some 
solutions. 

(Address before a Joint Meeting 
of New York Chapter, ASIM, and 
New York Chapter of Chartered 
Property Casualty Underwriters) 


“Wrap-Up” Plan 

(From page 14) 
basis whether a mutual or stock 
company is selected as both can 
produce comparable results). 

By removing the cost of insur- 
ance from the contractor’s price, 
it has the effect of lowering the 
contractor’s margin of profit. 

Elimination of the need for 
many costly hold-harmless agree- 
ments and the exclusion of 
experience modifications of con- 
tractors and sub-contractors rel- 
ative to the liability portion of 
the plan. 

Premium discounts, dividends, 
return premiums that would 
normally be returned to the 
Contractors and Sub-Contractors 
are now accrued to the Univer- 
sity. 
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Members of the Insurance Service 
Association banded together to 
serve your business insurance needs: 


ALABAMA, Birmingham, Ford-Myatt & Ebaugh, 

Mobile, Thames & Batre ‘ 

ARIZONA, Phoenix, Luhrs Insurance Agency J 

ARKANSAS, Little Rock, Rector, Means and Rowland 


CALIFORNIA, Los Angeles, Kuhrts, Cox & Brander, 
San Francisco, Trans-Western Insurance Broker, Inc. 


CANADA, Calgary, Mackid Agencies Ltd., 

Toronto, Tomenson, Saunders, Smith & Garfat Ltd., 
Vancouver, Durham & Bates Agencies Ltd., 
Winnipeg, Ryan Agency Limited 


COLORADO, Denver, Van Schaack & Company 
CUBA, Havana, G. F. Kohly, S. A. 


FLORIDA, Jacksonville, Donald A. Bolton & Co., 
Miami, Coates & Dorsey, Inc. 


GEORGIA, Atlanta, Dunlap & Co., 
Savannah, Palmer & Cay, Inc. 


HAWAII, Honolulu, 
Home Insurance Company of Hawaii, Ltd. 


IDAHO, Boise, Stein-McMurray Insurance 
ILLINOIS, Chicago, Moore, Case, Lyman & Hubbard, Inc. 


INDIANA, Indianapolis, 
Robert N. Bowen & Associates, Inc. 


IOWA, Des Moines, La Mair-Mulock Company 
KANSAS, Wichita, Dulaney, Johnston & Priest 


KENTUCKY, Louisville, 
Nahm & Turner Insurance Agency, Inc. 


LOUISIANA, New Orleans, Gillis, Hulse & Colcock, Inc. 
MARYLAND, Baltimore, Riggs-Warfield-Roloson, Inc. 
MASSACHUSETTS, Boston, Boit, Dalton & Church 


MEXICO, Mexico City, Kennedy & Hijo, A. P. 
MICHIGAN, Detroit, General Underwriters, Inc. @ » 
MINNESOTA, Minneapolis, Wirt, Wilson & Company : 


MISSISSIPPI, Jackson, Fox-Everett, Inc. 


MISSOURI, St. Louis, 
Lawton-Byrne-Bruner Insurance Agency 


NEBRASKA, Lincoln, Weaver-Minier Co., Ltd. 
Omaha, Weaver-Minier-Martiand 


NEW YORK, Buffalo, Laverack & Haines, Inc., 
New York City, Despard & Company 


NORTH CAROLINA, Charlotte, James J. Harris & Company 


OHIO, Cincinnati, The Earls Blain Co., 
Cleveland, The W. F. Ryan Corporation 


OKLAHOMA, Tulsa, DeSelms, Bogart & Hall 
OREGON, Portland, Jewett, Barton, Leavy & Kern 


PENNSYLVANIA, Philadelphia, Ostheimer-Walsh, Inc., 
Pittsburgh, Edwards, George & Co., Inc. 


PUERTO RICO, San Juan, Compania Carrion, Inc. 
RHODE ISLAND, Providence, Boit, Dalton & Church 
SOUTH CAROLINA, Columbia, Boyle-Vaughan Agency 
TEXAS, Houston, Langham, Langston, Burnett & Dyer 
VIRGINIA, Richmond, The Davenport Insurance Corp. 
WEST VIRGINIA, Wheeling, Lee C. Paull, Inc. 
WISCONSIN, Milwaukee, Carney-Rutter Agency, Inc. | 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| ; 
| 
; | 
& | | 
| 
| 
ey | | 
| | 
| 
| 
| 
4 
| 
| 
q 
R 
| 
= “ 
” 


‘he vigorous and progressive Cessna Aircraft Company is typical of the thousands of forward- looking firms now placing business insurance through the vast 
network of the Insurance Service Association. 


Professional insurance 
counsel and coverage 
for growth companies 


Whether your firm’s growth is in the present or future, this 
modern insurance method is worthy of review. The Insurance 


Service Association is a network of strong, local, independent 


agents and brokers . . . banded together to provide their clients 
local insurance service at the international level. The member- 
firms of this association assure you on-the-spot engineering, 
inspection and claims service wherever you may expand across 
the North American continent. That is why thousands 

of the most respected names in commerce and industry 

now look to the Insurance Service Association for 


professional insurance counsel and coverage. 


“every office a home office” 


7h Insurance 
; Contact a member-firm near you soon. They will send S ervi ce 
i you literature which fully outlines their service. Or, if you prefer, a A " 
Association 


principal will arrange to meet with you at your convenience. 
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Lloyd’s of London 
(From page 26) 


An appointment of a secretary 
was made in 1804, though it was 
an appointment of expedience, and 
had about it something of the 
flavor of the Gilbertian. To that 
date correspondence from Lloyd’s 
had been signed by the head waiter 
at the Coffee House, and about that 
time a Lord Camden took up a 
position at the War Office. As a 
past Viceroy of Ireland, a Member 
of the House of Lords, and His 
Majesty’s Minister for War, he 
“graciously consented” to corre- 
spond with Lloyd’s. 


It was, however, a distinct shock 
to his pride to discover he was 
receiving replies from a_ head 
waiter—albeit a Lloyd’s waiter. 


His Lordship’s reaction was 
immediate and emphatic; he wrote 
“declining to enter into epistola- 
tory communication with Waiters 
at Lloyd’s Coffee House’. In the 
circumstances was there any alter- 
native for the Committee other 
than to appoint the waiter to be 
secretary? 


John Bennett, Junior, on whom 
the distinction fell, proved an able 
administrator to whom, more than 
any other, Lloyd’s owes the exist- 
ence of its international system of 
marine intelligence. 


This information is collected 
from all over the world and the 


Intelligence Department is open 
day and night throughout the year 
for the purpose of receiving and 
distributing the details to sub- 
scribers throughout the world to 


meet their particular require- 
ments. 
In 1871, an Act of Parlia 


ment granted Lloyd’s incorpora- 
tion. Then, as now, the Corpora- 
tion of Lloyd’s did not _ itself 
transact insurance business, but 
supplied facilities and premises 
enabling its Members to do so for 
their own profit or loss, or, as it 
is termed at Lloyd’s, “each for his 
own part and not one for another’. 

I have dealt with Lloyd’s genesis 
in some length, albeit at random, 
because I feel that there, in its 
infancy, can be found the influence 
which has moulded the features of 
the modern Lloyd’s. And it is with 
the operations of the Lloyd’s mar- 
ket of the present that I now wish 
to deal. 


Lloyd’s in The Modern Market 


The first point I must stress 
particularly is that Lloyd’s is not 
an Insurance Company; we are a 
market composed of individuals 
operating each for himself and not 
one for another—in fact it may 


surprise you to know that Under- 


writers at Lloyd’s are in keen 
competition with one another. 
Allowing for the evident out- 
ward development since the Coffee 
House days, the same fundamental 


principles of underwriting then 
are still followed at Lloyd’s. 


Over a long period of growth 
we have voluntarily taken steps to 
improve the security behind our 
Policies—the first Members’ de- 
posits were made before there was 
any legal obligation to do so, and 
the Annual Audit was introduced 
in 1908 before there were any 
statutory requirements for Under- 
writers’ accounts to be examined 
by independent Accountants. 


At the same time a meeting of 
Members decided that all premi- 
ums must be held in trust. 


Lloyd’s originally was a Marine 
insurance centre. However, 60 
years ago, Non-Marine insurance 
was underwritten at Lloyd’s by a 
very great insurance man, Cuth- 
bert Heath, although he was at 
the outset a Marine Underwriter ; 
indeed he continued to write 
Marine business until his retire- 
ment, but his skill as a pioneer of 
new types of insurance led to his 
becoming a Non-Marine Under- 
writer writing a small Marine 
account. 


Cuthbert Heath was a genius 
and, like Angerstein, a man of 
tremendous foresight and great 
courage, with a mind remarkably 
open and receptive to new ideas. 
New types of insurance were to 
him a challenge to be accepted 
rather than a novelty to be avoided. 


(More on page 32) 


Corporations are usually sure their accounting is in order but have C.P.A.’s check it. 


Corporations are usually sure their insurance is in order but they should have it checked. The same 


logic applies to both. 


CORPORATE ADVISORS, 


15 William Street 
New York 5, N. Y. 
Tel.: Whitehall 3-0697, 0698 


Insurance Consultants 
ERNEST L. CLARK, President 


Compensation on Fee Basis Only 


INC. 


New Jersey address: 
Box 87 
Summit, New Jersey 
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“This advertisement is typical of the advertising program carried on by the Atlantic Companies in the nation’s 
press and insurance periodicals over the past 22 years in support of the independent insurance producer.” 


DY an INDEPENDENT 
insurance man can serve you best 


In insurance, as in many other fields, there is no monopoly on good 
ideas, good service, or good rates. One company may have developed a 
better policy for the homeowner in some areas. Another company may 
boast lower rates on certain forms of insurance. Still a third may be 
especially noted for prompt service. 


Which of these companies should you insure with? If you ask a company 
representative, he will usually try to persuade you that his company— | 
and only his company—is best for you. 


That in fact is a good reason for buying insurance only through an 
independent insurance agent or broker . . . 


J Because he represents not one but several insurance companies, he 
can be impartial in picking the best company for your individual 
needs. 


Because he’s a professional insurance man, not just a salesman, he 
keeps up with new types of insurance coverage and makes certain 
your insurance is up to date. 


Because he is independent, you can count on him to assist you with 
your claim when you suffer a loss and to represent your interests 
to the fullest at all times. 


Our advice: To be certain about your insurance protection and service, 
see a competent, independent agent or broker. 


Business Established 1842 


THE ATLANTIC COMPANIES 


ATLANTIC MUTUAL +¢ CENTENNIAL 


Home Office: 45 WALL STREET, NEW YORK 5 
28 Offices in Cities from Coast to Coast 


Multiple Line Companies Writing Marine, Fire and Casualty Insurance 
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Lloyd’s of London 
(From page 30) 


He pioneered many classes of 
insurance which are today house- 
-hold words—among them LKarth- 
quake, Burglary and Theft, House- 
holders’ Comprehensive policies, 
Jewellers’ Block policies and All 
Risks insurance on private jewel- 
lery. The development of Aviation 
insurance also owed much to him. 

There was one other of Mr. 
Heath’s innovations which sent 
cold shivers down the spines of 
Lloyd’s competitors in those days. 
That was the insurance of Loss of 
Profits—or, as you know it here, 
Use and Occupancy or Business 
Interruption Insurance. The ortho- 
dox market said it would ruin the 
moral hazard. Mr. Heath replied 
that he would not grant such a 
policy to any Assured where there 
was any moral hazard at all. Loss 
of Profits insurance is now so 
generally accepted as an essential 
business precaution; that the 
gloomy forebodings of Mr. Heath’s 
critics seem to have been rather 
exaggerated. 


Today quite half the Underwrit- 
ing Room at Lloyd’s is occupied 
by Underwriters doing only Non- 
Marine business (whereas there 
was scarcely one such Underwriter 
in 1900). 

Last year the Committee of 
Lloyd’s commemorated the centen- 
ary of Mr. Heath’s birth by a fund 
with education as its prime object, 
and to which the Lloyd’s market 
contributed generously. 

I have interjected this picture 
of a great Lloyd’s man into my 
narrative because in the late nine- 
teenth and the eariy part of the 
twentieth centuries he left an in- 
delible mark in the history of the 
development of insurance. 

The Lloyd’s Act of 1871 was 
modified by the Act of 1911, which 
recognized the existence of Non- 
Marine business at Lloyd’s and 
today the Non-Marine premium 
income exceeds by a considerable 
margin the combined Marine and 
Aviation premium income. 

Our first records of premium 
income date from 1913, when 624 
members wrote almost £13,000,000 
sterling, 70% of which was ma- 


rine; in 1929, after we had moved 
from the Royal Exchange, 1412 
members wrote a total of £24,000,- 
000 sterling, and after we had 
moved into our present Building 
the total premium income of some 
4,700 members had reached £233,- 
000,000 sterling, or, in your cur- 
rency, approximately 625 million 
dollars. 


Over these years large reserves 
have been built up individually and 
the Audit test required by the 
Board of Trade has been con- 
stantly reviewed to meet changing 
conditions. 


I think it might be appropriate 
now to give you a short resume of 
the Security behind a_ Lloyd’s 
Policy :— 

1. Premiums Trust Funds. 

2. Underwriting Reserves. 

38. Each Underwriting Member 
is liable to the full extent 
of his private fortune to 
meet his insurance obliga- 
tions. 

(More on page 34) 


In 
Your 


Service 


Detroit 
1534 East Jefferson Avenue 


Among the many functions of a competent insurance agency 
is the knowledge of insurance markets — where to secure the 
broadest coverage in financially sound companies at minimum cost. 


We pride ourselves, as do insurance buyers, on our ability to 
keep informed of the ever-changing insurance source of supply. 


If you have a problem, we believe one of our specialists can 
help solve it. 


BYRNES—McCAFFREY, INC. 


Chicago 
141 West Jackson Boulevard 
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anybody have a juggler on their staff? 


You wouldn’t know until it’s too late if you have 
an embezzler working for you. If you do it’s someone 
you'd never suspect . . . a trusted employee who can 
juggle to his or her heart’s content because of that very 
trust . . . plus a knowledge of the loopholes in your 
“controls.” Such losses can cripple, even bankrupt a 
firm— because invariably the company is under-insured. 


Am’s Manufacturer’s Blanket Crime Policy 
Check and double check your loss controls. And, before 
it is too late, protect yourself with American Mutual’s 
Manufacturer’s Blanket Crime Policy. It is the most 
modern crime loss protection available, and Aj can 
tailor it to your specifications. Written with a large, 


single amount of insurance across the board, it covers all 
employees, all locations. Yet the price is based on your 
actual exposures. 


Better protection... lower cost 


In addition to this low cost crime insurance, Ajy pro- 
vides an effective crime loss control plan which deters 
the employee from becoming dishonest—shows you how 
to detect and eliminate crime loss exposures. Add it all 
up and you'll see why it pays you to talk to the Ay man 
about your crime insurance. And about all your casualty 
insurance needs. Why not look into it? Write American 
Mutual, Dept. NB-6, Wakefield, Mass. 


Our business is protecting your business... better! 
LIABILITY INSURANCE COMPANY 
“The First American Liability Insurance Company” ...a leading writer of Workmen’s 


Compensation, all forms of Liability, Crime, Automobile, Group Accident and Health Insurance 
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Lloyd’s of London 
(From page 32) 


4. Deposit lodged with the Com- 


mittee of Lloyd’s. 
5. Central Fund. 


Perhaps I should explain Numbers 
1 and 5. 


All premiums received by the 
Underwriter must be placed in 
Trust to be used exclusively for 
the payment of his underwriting 
liabilities and expenses. In due 
course each year’s account is 
closed, and only after adequate 
provision has been made for all 
outstanding liabilities as required 
by the Audit Regulations which 
must be approved by the Board of 
Trade—and only then—is any 
profit released to the Underwriter. 


Every Lloyd’s Underwriter is 
required to contribute annually to 
the Central Fund, which presently 
amounts to several million pounds. 
It is held in trust to meet the 
underwriting liabilities of any 
member whose assets, which I 
have just mentioned, prove to be 
insufficient to meet his liabilities. 


Early in the 1920’s the problem 
of accommodation became acute 
with the expansion both of Mem- 
bership and business. 


In 1923 we acquired the free- 
hold site of East India House in 
Leadenhall Street, and later be- 
came the proud owners of a new 
building which was opened by 
King George the Fifth in 1928. 
Less than twenty years afterwards 
we were again seeking room to 
expand and eventually we secured 
possession of an adjoining site, 
where our present building stands. 


We were honored by the pres- 
ence of Her Majesty The Queen 
to lay the Foundation Stone in 
1952, and’ five years later Her 
Majesty Queen Elizabeth the 
Queen Mother opened the building, 
which should be our home for 
many years, with the old Lloyd’s 
available close at hand if future 
expansion becomes necessary. 


Lloyd’s Brokers provide the only 
channel through which insurance 
business can reach the Under- 
writers at Lloyd’s. There is no 
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contact between Underwriter and 
assured except through a Lioyd’s 
Broker. 


The term “Lloyd’s Broker’ is 
loosely used and the real definition 
is “An Insurance Broker who is 
entitled to place his business at 
Lloyd’s’’. In fact he can and does 
use all markets, and in the absence 
of specific instructions from his 
client it is his duty to find the 
market which will give his client 
the best terms consistent with good 
service. 


Within Lloyd’s itself the Broker 
well knows that individual Under- 
writers are in competition with 
one another, and if he fails to find 
the best market there is every 
likelihood that another Broker will 
improve on the quotation. 


I cannot stress too strongly that 
we at Lloyd’s have no connection 
whatsoever with any Insurance 
Company—we are a free and com- 
petitive market. The Corporation 
of Lloyd’s does not engage in in- 
surance business at all, and the 
duty of the Committee today is in 
many ways not unlike that of 
Edward Lloyd, the original pro- 
prietor of the Coffee House. 


He provided his clients with a 
meeting place, pen and ink and 
shipping information. The Com- 
mittee today does all these things 
and in addition has the policies 
signed for Underwriters and con- 
trols the volume of premium in- 
come which each individual Under- 
writer can subscribe in his own 
name. 


With few exceptions the Com- 
mittee does not dictate the type of 
risks accepted by individual Mem- 
bers. It is only concerned with 
ensuring that they are able to 
meet the liabilities attaching here- 
to and that they conform to the 
basic regulations of Lloyd’s. 


For two and a half centuries 
successive generations of Lloyd’s 
Marine Underwriters have been a 
force in the international insur- 
ance market, and I suggest our 
contribution has provided healthy 
competition which has inured to 
the benefit of shipowners and all 
those concerned with marine trans- 
portation. 


Over a much shorter period, the 
Non-Marine market has developed 
to make its important contribution 
in the direct field of insurance, in 
addition to providing reinsur- 
ance facilities for other insurers 
throughout the world. 


Lloyd’s has the reputation of 
being a place where anybody can 
insure anything, and from time to 
time there appear in the press 
reports of individuals who, it 
would seem, have gone to the ut- 
most lengths of ingenuity to find 
contingencies against which to 
insure. 


Literally, of course, Lloyd’s Un- 
derwriters will not accept any- 
thing and everything, but the 
reputation does, I feel, reflect a 
genuine confidence widely felt in 
the flexibility of the Lloyd’s mar- 
ket. 


The Future of Lloyd’s 


Looking to the future, which 
seems full of opportunity, I con- 
fidently believe that insurance has 
a great deal to offer by its ability 
to turn the wheels of Com- 
merce and encourage development 
throughout the world. 


The special contribution of 
Lloyd’s to the insurance industry 
is flexibility and adaptability. The 
Lloyd’s Brokers, always in touch 
with correspondents at home and 
abroad, are sensitive to every new 
demand of commerce and every 
change in the requirements of 
Assureds, while the Underwriters, 
so organized as to combine the 
maximum of enterprise with the 
highest degree of financial secur- 
ity, are receptive of and respon- 
sive to the suggestions brought to 
them by the Brokers. 


In our lifetime the insurance 
industry as a whole has grown 
greatly in size and importance. 
The Members of any successful 
organization often imagine with 
complacency, frequently with justi- 
fication, that as they have been 
able to grow by the methods used 


in the past, those same methods © 


must be best and therefore must 
still be followed. . 
(Concluded on page 36) 
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SAVAGE > STEVENS - FOX FIREARMS 


Diamond Alkali Company 
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American Optical 


CROWN ZELLERBACH CORPORATION 


These and thousands of other business leaders, large and small, look to their 


Etna Casualty agent or their broker for the finest insurance protection. 


ZETNA CASUALTY 


Quality INSURANCE for business, family, home and other possessions 


Get the policies with the 


ZEtna Casualty and Surety C 


RS. 


“Personal Service 


Bly, 
pany Af 


d with 7Etna Life Insurance Company 


e Standard Fire Insurance Company e Hartford 15, Conn. 
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Non-Insurance 
(From page 4) 


If this attitude were allowed to 
develop in our business, the result 
could be disastrous leading to the 
abandonment of enterprise and the 
outlook which says—this is what 
we have to sell—take it or leave 
it—instead of an approach which 
asks—what type of insurance do 
you require—we will try to me 
your wishes. 

Cuthbert Heath pursued this 
latter policy 60 years ago, and 
whereas no doubt he made the 
occasional mistake—who doesn’t— 
he did perhaps more than any 
other of his day to help to build 
a structure for insurance equal to 
the task of meeting the evergrow- 
ing demands of Commerce and 
Trade throughout the world. 

In my opinion, Lloyd’s today 
can set itself no higher aim than 
to follow that same principle, and 
confidently hope future historians 
may be able to say we too made 
a contribution to insurance in the 
widest sense of the word. At the 
same time we might be permitted 
to hope that our mistakes will be 
few and far between. 


Lloyd’s in Canada 


Lloyd’s participation in Cana- 
dian Insurance business as admit- 
ted insurers necessitated individual 
negotiations with the various 
Provinces. 


In 1932 negotiations were open- 
ed with the Province of Quebec 
and shortly afterwards the Quebec 
authorities granted a License to 
Lloyd’s Non-Marine Underwriters, 
and today these Underwriters are 
admitted to do business in all 
Provinces. 


I realize that our participation 
in Canadian business has, in the 
past, met with some disapproval, 
and on occasion strong words have 
been used to describe the actions 
of Underwriters. Our interven- 
tion has been called aggressive. I 
would claim, however, that in this 
post war period it could be said 
that all markets are aggressive. 
and I konw from my own experi- 
ence as a Marine Underwriter that 
we are suffering from this desire 
of other markets to establish an 
international portfolio. This is a 
situation which did not obtain 
before World War II. 


Do not imagine that I am com- 
plaining—I believe in good healthy 
competition which, after all, is in 
the best interest of the insured. 


I also, believe, however, that 
today there is a better feeling re- 
garding Lloyd’s in Canada, and 
that the facilities offered by our 
market are more and more being 
appreciated. Not only is there a 


’ better understanding, but there 


are situations where we are seeing 
the value of joint endeavor. As 
an example of co-operation be- 


tween all sections of the insurance 
market one could not have a better 
instance than the formation of the 
Nuclear Insurance Association of 
Canada. It has been apparent to 


all Canadian insurers—whether 
Board Companies or non-Board, 
or Lloyd’s Underwriters, or any 
other independent insurers—that 
if the insurance industry was not 
to expose itself to a danger which 
could not be measured and which 
could seriously affect the solvency 
of all concerned, it was essential 
that a high degree of co-operative 
action be achieved. 


To that end the Nuclear Insur- 
ance Association of Canada has 
been established, and Lloyd’s Un- 
derwriters are privileged to be one 
of the original subscribers to the 
Contract which has been drawn 
up to insure physical damage and 
legal liability risks where there is 
a nuclear hazard. 


John R. Kountz Is Appointed 
Regional Vice President of ASIM 


John R. Kountz of Rust Engi- 
neering Company, Pittsburgh, 
has been appointed Regional Vice 
President of the American So- 
ciety of Insurance Management, 


Ine. 


Mr. Kountz is also President 
of the Insurance Buyers Associa- 


tion of Pittsburgh, ASIM. 


Write to: 


Do You Need.... 


an independent broker in Western Germany 
for local insurance service— 
on-the-spot inspection and claims service, or 


as a sole representative for Western Germany? 


INDUSTRIE-ASSEKURANZ 


K6ln/Rhein, Gereonstrasse 18-32 


Telephone: 236171 — Telex: 0888 2963 


Offices at all important places in Western Germany 
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Hartford... A trusted name in insurance for 150 years 


The proposed Hartford vd building Soe new in Dallas The 


H: urtford Fire Insurance Company 
1510 190. 


Building...to bring better service 
to Hartford policyholders 


Bringing the advantages of “headquarters” operations 
as close as possible to Hartford Agents and policy- 
holders has been basic Hartford Group policy over the 
years. Steps being undertaken at the present time will 
further serve to promote this program. 


In January of 1960, a new Hartford building was 
opened in Dallas, Texas. Early next year, a new Hartford 
building will be opened in Cincinnati. Later in 1961, a 
new Hartford building, replacing present facilities, is 
scheduled to be completed in Chicago. 


These offices will become part of the Hartford Group 


network of Departmental offices, strategically located 
throughout the United States and in Canada. Other 
olin are in Hartford, Atlanta, New York, Minneap- 
olis, San Francisco and Toronto. All are equipped with 
the most modern facilities plus the personnel necessary 
to give prompt, efficient and complete service to insureds 
throughout the territory supervised by the Department. 


Close contact at the grass roots, with fast, dependable 
service for every Hartford policyholder, is a part of the 
“Hartford Way” — one of the reasons why so many 
people prefer doing business with the Hartford. 


HARTFORD Fire Insurance Company GROUP 


Hartford 15, Connecticut 


HARTFORD FIRE INSURANCE COMPANY + HARTFORD ACCIDENT AND INDEMNITY COMPANY + HARTFORD LIFE INSURANCE COMPANY + HARTFORD LIVE STOCK INSURANCE 
COMPANY « CITIZENS INSURANCE COMPANY OF NEW JERSEY +* NEW YORK UNDERWRITERS INSURANCE COMPANY «+ TWIN CITY FIRE INSURANCE COMPANY 
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Non-Insurance 
(From page 4) 

(a) Stockholders 

(b) Banks and other lend- 
ing institutions 

(c) Concerns for whom 
work is performed un- 
der contract (including 
bailee services) 

(d) Government agencies 
exercising control as 
to method and scope of 
insuring 

(e) Tax aspect 

(f) Customer relations 

(g) Avoidance of manage- 
ment criticism of the 
person responsible for 
coverage. (The bane of 
an insurance man- 
ager’s job is a big, un- 
insured loss) 

(h) Relations with insurers 


What is encompassed in Risk 
Analysis? 
It is first of all a study of the 


ee loss or damage possibilities 


a. To the physical assets 
(1) Type of construction © 


(2) Location with regard to 
effects of flood, earth- 
quake, wind. 


(3) Mechanical operations, 
with particular consider- 
ation of pressure vessels, 
power equipment and nu- 
clear processes 


b. Due to business interruption 
c. Resulting from legal liability 


(1) Statutory — Workmen’s 
Compensation, State Dis- 
ability Benefits 


(2) General liability 
(a) Primary third party 
(b) Contractual 


(c) Product—consumption 
or use 


(3) Directors 
d. Caused by dishonesty 
(1) Employees 
(2) Burglary and theft 
(3) Forgery 
(4) Fraud 
. From credit extension 


f. Stemming from uninsurable 
hazards 


Secondly, it requires a careful 

weighing of the elements of risk: 

a. What is the probability of loss 
occurrence? 

b. Is there a frequency factor? 


c. What is the possible magni- 
tude of loss? 


These factors can readily be seen 
as determinants in a decision to 
insure, self insure or take a cal- 
culated risk. One certainly would 
be well-advised to look with dis- 
favor on self-assuming a frequent 
loss potential or one which had 
a heavy price tag. 


The final consideration is the 
actual consideration of the advan- 
tages of insuring. Certainly, mini- 
mum cost will be a good reason 
for insuring. An inconsequential 
premium cost gives no reason for 
self -insuring or non - insuring. 
However, a decision may be heavily 
influenced by the type of losses 
which are expected. It must be 
remembered that nuisance losses 
work both ways. Maintaining 
healthy relations with insurers is 
important and while one may feel 
that he would like to get rid of 
his nuisance losses, he may find 
that this will cause an insurer to 
look on his major risks with 
jaundiced eye. The ability to keep 
the insurer on our side is one pre- 
cept that we must always respect. 


After we have isolated those 
risks we cover, our next task is 
to determine what to insure, where 
we should make use of deductibles 
and where we can better be served 
by self-insuring. 


The final category, all that is 
left, is non-insurance or self-as- 
sumption of risk: 

a. Anticipated losses should be 
small in dollar value and have 
an absorbable nuisance value. 

b. Savings in premium over a 
reasonably long period should 
be considered as an offset 
against losses. 

c. Heavy impact losses should 
not be self-assumed. 


What are some hazards that 
lend themselves to non-insurance? 
I present a list: 


a. Auto fleet fire, theft and col- 
lision 

b. Theft of office mechanical 
equipment 

ce. Fraud 

d. Certain forgery losses, such 
as incoming checks, depend- 
ing on the type of the busi- 
ness involved 

e. Credit losses 

f. Earthquake, depending on 
location and construction of 
property 

g. Business interruption where 
multiple facilities are avail- 
able. 


Consideration of some of these 
types will undoubtedly be influ- 
enced by the effect of available 
coverage. For example, a compre- 
hensive crime bond will certainly 
pick up any forgery losses without 
any great premium charge. It is 
there—why go to lengths to non- 
insure. 


Some Precautions 


First — self - assumption must 
never be confused with overlooked 
hazards. That is not non-insurance, 
it is plain carelessness. 


Second—we must maintain good 
relationships with insurers. A 
constant presentation of minor 
nuisance losses can place an in- 
sured in a bad light when the big 
one bites. 


Third—we must keep manage- 
ment informed regularly. We must 
tell them of our decision as to 
non-insurance on insurable risk 
and seek their acceptance of our 
decision. We must likewise make 
them : ware of non-insurable haz- 
ards so that the wrath of the 
mighty does not fall on us. 


George E. Rogers 
To Retire From Business 


George E. Rogers, one of the 
incorporating directors of the 
American Society of Insurance 
Management, Inc. retired from 
his long insurance career as a 
corporate manager on November 
1, 1960. 
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HOW YOU CAN BENEFIT... 


from our expanded facilities and services 


GREATER 
FINANCIAL CU/NB Group is one of the world’s largest insurance groups with assets 
STRENGTH approaching $900 Million Dollars. 


EXPANDED CU/NB Group provides complete multiple line insurance protection . . . 
a UNDERWRITING Fire and Allied Lines, Casualty, Bonds, Automobile, Boiler and Ma- 
wy FACILITIES chinery, Aviation, Inland Marine and Ocean Marine. 


COMPREHENSIVE CU/NB Group has some 19,000 Agents in 50 States and numerous 
SERVICE Claims and Service Offices world-wide. 


-'t ; By using the facilities of our complete protection service it is possible for insureds to fulfill practically 

a Ped all of their insurance requirements through a representative of one of the 14 companies in the CU/NB 
Group... making the buying of insurance easier and more efficient. Write us for the name of our agent 
nearest you. He will welcome the opportunity to demonstrate the advantages of doing business with... 


COMMERCIAL UNION ASSURANCE COMPANY LTD. ONE PARK AVENUE, NEW YORK 16, N.Y. 


NORTH BRITISH & MERCANTILE INSURANCE COMPANY LTD. 150 WILLIAM STREET, NEW YORK 38, N.Y. 


{. AMERICAN CENTRAL INSURANCE COMPANY 

THE CALIFORNIA INSURANCE COMPANY 

CENTRAL SURETY AND INSURANCE CORPORATION COMMERCIAL 
COLUMBIA CASUALTY COMPANY LUSH 


COMMERCIAL UNION INSURANCE COMPANY OF NEW YORK 


| THE COMMONWEALTH INSURANCE COMPANY OF NEW YORK A / / ‘VIP 
THE MERCANTILE INSURANCE COMPANY OF AMERICA 


| THE OCEAN ACCIDENT AND GUARANTEE CORPORATION, LTD. GROUP 
ian THE OCEAN MARINE INSURANCE COMPANY LTD. 
THE PALATINE INSURANCE COMPANY LTD. - 
| | THE PENNSYLVANIA INSURANCE COMPANY 
UNION ASSURANCE SOCIETY LTD. 
ATLANTA PHILADELPHIA DETROIT CHICAGO KANSAS CITY SAN FRANCISCO 
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ASIM Welcomes New Members 


Alabama 


Moore-Handley Hardware Co., Inc. 


Central Ohio 


The Farm Bureau Cooperative Ass’n., Inc. 


Cleveland 
The Gabriel Co. 


Connecticut Valley 
The Fuller Brush Co. 
Bridgeport Brass Co. 
Combustion Engineering, Inc. 


Dallas-Fort Worth 
Association of Oilwell Servicing Contractors 
M. J. Delaney Co. 
Diversa, Inc. 


Delaware Valley 
Strick Trailers 
(Division of Fruehauf Trailer Co.) 


Houston 

Fisk Electric Co. 
Johnston Testers, Inc. 
Mobile Offshore Co. 
Western Natural Gas Co. 


Montreal 
St. Lawrence Corporation Limited 


New York 


Chipman Chemical Co. Inc. 


Northern California 
Pacific Vegetable Oil Corp. 


Southern California 
Litton Industries, Inc. 


Toronto 
American Standard Products (Canada) Ltd. 
The Ontario Paper Co. Ltd. 


NON CHAPTERS 


Massachusetts 
Gillette Safety Razor Co. 


Ohio 
The M. A. Hanna Co. 


Koppel Printing 


225 West 39 Street, New York 18, N. Y. 


DESIGN and TYPOGRAPHY 
OFFSET LITHOGRAPHY ° 


COMPOSITION 
PHOTOENGRAVING ° 


Printers of “The National Insurance Buyer” at 


Company, Inc. 


LOngacre 5-4270 


LETTER PRESS PRINTING 
BINDING ° MAILING 
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AMERICAN SOCIETY OF INSURANCE MANAGEMENT, INC. 


Ist VICE PRESIDENT 

T. V. MURPHY 

Maryland Shipbuilding & Drydock Co. 
P. O. Box 537 

Baltimore 3, Maryland 


TREASURER 

F. W. NORCROSS 

The Budd Company 

2450 Hunting Park Avenue 
Philadelphia 32, Pa. 


R. S. JOHNSEN 

St. Paul Terminal Warehouse Co. 
4255 Eighth Street 

St. Paul 1, Minnesota 


ROBERT G. KENAN 

The Southern Natural Gas Company 
Watts Building 

Birmingham 2, Alabama 


JOHN R. KOUNTZ 

The Rust Engineering Co. 
930 Fort Duquesne Boulevard 
Pittsburgh 22, Pa. 


EDWARD W. ALSTAETTER II 
North American Aviation, Inc. 
4300 East Fifth Avenue 
Columbus 16, Ohio 


DARRELL S. AMES 


Eastern States Farmers’ Exchange, Inc. 


West Springfield, Mass. 


A. A. BAKER 
Funk Bros. Seed Company 
Bloomington, Illinois 


H. J. BOEHMER 
Rockwell-Standard Corporation 
Corapolis, Pa. 


DAVID D. DAY 

American Viscose Corporation 
1617 Pennsylvania Blvd. 
Philadelphia, Pa. 


HARRY DE LA TORRE 
Jack Cole Company 

P. O. Drawer 274 
Birmingham, Alabama 


HILLIARD J. FJORD 

The Western & Southern Life Ins. Co. 
(General Insurance Committee ) 

400 Broadway 

Cincinnati 1, Ohio 


G. L. FOLEY 

Humble Oil Refining Co. 
P. O. Box 2180 
Houston, Texas 


J. G. HARPER 

Northern Electric Company Ltd. 
1050 Beaver Hall Road 
Montreal, P. Q., Canada 


PETER A. BURKE, Managing Director 


8 WEST 40th STREET 
NEW YORK 18, N. Y. 


OFFICERS 


PRESIDENT 


W. HOWARD CLEM 
Schlumberger Well Surveying Corp. 
P. O. Box 2175 

Houston, Texas 


REGIONAL VICE-PRESIDENTS 


WILLIAM A. MILLER 

Richfield Oil Corporation 

555 South Flower Street 

Los Angeles 17, California 

DAVID C. MORRIS 

Chance Vought Aircraft, Incorporated 

P. O. Box 5907 

Dallas, Texas 

FRANK W. PENNARTZ 

Food Fair Stores, Inc. 

2223 E. Allegheny Avenue 

Philadelphia, Pa. 

RICHARD TIERNEY 

McDonough Construction Company 
of Georgia 

1958 Monroe Drive, N.E. 

Atlanta 9, Georgia 


BOARD OF DIRECTORS 


JOSEPH R. HILMER 


S. C. Johnson & Son, Inc. 
Racine, Wisconsin 


J. G. HIRD 


The Robert Simpson Company Ltd. 
Toronto, Canada 


HARVEY HUMPHREY 


Title Insurance & Trust Company 
433 South Spring Street 
Los Angeles 13, Calif. 


WESLEY A. JOHNSTON 
Chrysler Corporation 
341 Massachusetts Avenue 
Detroit 31, Michigan 


FRED L. MATTSON, JR. 

West Coast Lumbermen’s Association 
1410 South West Morrison Street 
Portland 5, Oregon 


GEORGE J. MORRISEY 


Reynolds Metals Company 
Reynolds Metals Building 
Richmond, Virginia 


ROBERT R. NEILSON 


Morgan Construction Company 
15 Belmont Street 
Worcester, Massachusetts 


WM. R. QUAY, JR. 


The Coca-Cola Company 
P. O. Drawer 1734 
Atlanta, Georgia 
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2nd VICE PRESIDENT 

C. HENRY AUSTIN 

Standard Oil Company (Indiana) 
910 South Michigan Avenue 
Chicago, Illinois 

SECRETARY 

MERRITT C. SCHWENK, JR. 
Freuhauf Trailer Company 
Detroit, Michigan 


RICHARD PROUTY 


Norton Company 
Worcester 6, Mass. 


ALAN A. SHARP 

Distillers Corporation-Seagrams Limited 
1430 Peel Street 

Montreal, P. Q., Canada 


CHARLES H. THIELE 
Federated Department Stores, Inc. 
222 West Seventh Street ; 
Cincinnati 2, Ohio 


T. T. REDINGTON, JR. 


Dresser Industries, Inc. 
Republic National Bank Building 
Dallas 21, Texas 


ALFRED W. REID 


Foremost Dairies, Inc. 
425 Battery Street 
San Francisco, California 


ROBERT B. SCHELLERUP 

Union Bag-Camp Paper Corporation 
233 Broadway 

New York 7, N. Y. 


MISS JULIA SULLIVAN 


The General Tire & Rubber Co. 
1708 Englewood Avenue 
Akron 9, Ohio 


LON VARNADORE 
Weyerhaeuser Company 
Tacoma Building 
Tacoma, Washington 
EDWARD M. WALTON 


Harry P. Campbell Sons Corp. 
Towson, Maryland 


HOWARD T. WEBER 

Minnesota Mining & Manufacturing Co. 
900 Farquier Avenue 

St. Paul, Minnesota 

E. R. ZIMMERMAN 

The American Bakeries Company 


919 North Michigan Avenue 
Chicago, Illinois 
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ALABAMA SOCIETY OF INSURANCE MANAGEMENT, INC. 
Meetings—Second Thursday, each month. Dinner 7 P.M. 


as President—M., G. Jackson, Vulcan Materials Company, Birmingham 
Be Vice-Pres.—John R. Hall, Southern Services, Inc., Birmingham 
Secy.-Treas.—Harold Wilson 

Birmingham News 
“a 2200 Fourth Avenue, North 


Birmingham, Alabama 


ATLANTA CHAPTER 
Meetings—Fourth Wednesday of each month 


? a President—Dr. Kenneth Black, Jr., Georgia State College of Business Admin- 
istration, Atlanta 


Vice-Pres.—Barney E. Carnes, Jr., Delta Air Lines, Inc., Atlanta 
Secy.-Treas.—Miss Cynthia Wasson 

Citizens & Southern National Bank 

P. O. Box 4899 

Atlanta 2, Georgia 


CENTRAL ILLINOIS CHAPTER 

Meetings—2nd Thursday each month. Bloomington, Illinois. Dinner 6:30 P.M. 
President—Clarence Keck, Illinois Power Company, Decatur, Illinois 
Vice-Pres.—Robert Lesher, Funk Bros. Seed Co., Bloomington, Illinois 
Secy.-Treas.—William Robertson 

A. E. Staley Manufacturing Co. 

. O; Box 151 
Decatur, Illinois 


CENTRAL MASSACHUSETTS 

Meetings—(Check with Secretary) 
President—Harold F. Keyes, Brown & Sharpe Mfg. Co., Providence, R. I. 
— -Charles G. Gould, Bay State Abrasive Products Co., Westboro, 
Mass. 
Treasurer-—John L. Mattson, Fitchburg Paper Co., Fitchburg, Mass. 
Secretary—Robert R. Neilson 

Morgan Construction Company 

15 Belmont Street 

Worcester, Mass. 


CENTRAL OHIO CHAPTER 
va iia Wednesday each month, except July & August. Dinner 6:30 


President—Sam B. Garwood, Columbus & Southern Ohio Electric Company, 
Vice-Pres.—C. B. Rogers, Peoples Broadcasting Corporation, Columbus 
Treasurer—Bruce C. Behmer, The Jaeger Machine Company, Columbus 
Secretary—James A. Biggerstaff 
Anchor Hocking Glass Corp. 
Lancaster, Ohio 


CHICAGO CHAPTER 
Meetings—3rd Thursday, each month. September-May. Dinner 6:00 P.M. 
ee A, O’Shaughnessy, Container Corporation of America, 
icago 
Vice-Pres.—Philip B. Gehrke, Joslyn Mfg. & Supply Corp., Chicago 
Treasurer—Geoffrey J. Burns, Continental Illinois National Bank & Trust 
Co., Chicago 

Secretary—Miss Ann Auerbach 

Goldblatt Brother, Inc. 

333 South State Street 

Chicago, Illinois 


q CHAPTER DIRECTORY 


AMERICAN SOCIETY OF INSURANCE MANAGEMENT, INC, 


CINCINNATI AREA INSURANCE MANAGERS 
ae Wednesday each month except July & August. Luncheon 12 
Noon 
President—Hilliard J. Fjord, The Western & Southern Life Insurance Com- 
_pany (General Insurance Committee), Cincinnati 
Vice-Pres.—Thomas N. Fisher, The Fifth Third Union Trust Company, 
Cincinnati 
Treasurer—Haven G. Everill, Cincinnati Gas & Electric Company, Cincinnati 
Secretary—-Paul K. Dykes 
Ohio River Company 
Atlas Bank Building 
Cincinnati 2, Ohio 


CLEVELAND CHAPTER 

Meetings—2nd Monday each month except July and August. Dinner 
President—Julia Sullivan, The General Tire & Rubber Company, Akron 
Vice-Pres.—Steven R. Penton, Oglebay Norton Company, Cleveland 
Secy.-Treas.—Clayton R. James 

Addressograph-Multigraph Corp. 

1200 Babbitt Road 

Cleveland 7, Ohio 


CONNECTICUT VALLEY CHAPTER 
Meetings—2nd Thursday of each month. Luncheon 
President—Darrell Ames, Eastern States Farmers’ 
Springfield, Mass. 
Vice-Pres.—Hervey Chevrette, Scovill Manufacturing Company, Waterbury, 
Conn. 
Treasurer—David L. Benson, Whitney Chain Company, Hartford, Conn. 
Secretary—Annetta Merlino 
City of Hartford 
Hartford, Conn. 


Exchange, Inc., West 


DALLAS-FORT WORTH AREA CHAPTER 
Meetings—3rd Thursday of each month. Luncheon 12:00 Noon Me 
President—-R. C. Harrison, American Petrofina, Inc., Dallas j 
Vice-Pres.—-Charles Swanner, Mobil Oil Co., Dallas F ; 
Treasurer—Larry Wallace, Otis Engineering Corp., Dallas : 1 
Secretary—-Miss Annetta M. Johnson 5 
The Murray Company of Texas, Inc. 
3200 Canton Street i 
Dallas, Texas 
DELAWARE VALLEY CHAPTER 
Meetings—3rd Monday each month. Dinner 6:30 P.M. ; 2 y 
President—David D. Day, American Viscose Corporation, Philadelphia, Pa. 
Vice-Pres.—Chester H. Drummond, Campbell Soup Company, Camden, New 
Jersey 


Treasurer—F. Joseph Bonanomi, The Budd Company, Philadelphia, Pa. : 
Asst. Treas.—Edgar C. Jones, Jr., Philadelphia Electric Company, Phila- 
delphia, Pa. f 
Peg eae, D. Laupheimer, General Public Warehouse Company, Phila- 

delphia, Pa. 
Secretary—John E. Carr 
Penn Fruit Company 
P.O. Box 6122 
Philadelphia 32, Pa. 


INSURANCE BUYERS ASSOCIATION OF DETROIT 
Meetings—-3rd Wednesday each month. Dinner 6:00 P.M. 


President—Nathan H. Siegel, Detroit Steel Corporation, Detroit 

Vice-Pres.—J. M. Cooper, American Motors Corporation, Detroit 7a] 

Treasurer—Earl M. McCarter, Burroughs Corporation, Detroit ] Tr 
Se 


Secretary—P. Russell Cole 
Ex-Cell-O Corporation 
1200 Oakman 
Detroit 32, Michigan 
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CHAPTER DIRECTORY 


HOUSTON SOCIETY OF INSURANCE MANAGEMENT 


Meetings—2nd Wednesday each month. Luncheon 11:30 
President—R. C. Lee, Sheffield Division-Armco Steel Corporation, Houston 


Vice-Pres.—-Frank G. Cox, Schlumberger Well Surveying Corporation, Houston 
Treasurer—-William D. Smith, Bank of the Southwest National Association, 
Houston 
Asst. Secy. -A. Kk. Fathman, Anderson, Clayton & Co., Houston 
Secretary-—Robert T. McCarthy 
Tennessee Gas Transmission Co. 
P. O. Box 2511 


Houston, Texas 


MARYLAND CHAPTER 


Meetings —31rd Thursday each month. Dinner 6:30 P.M. Sept.-June 
President—Sherman D. Carter, Army & Air Force Exchange Service, Baltimore 
Vice-Pres.—John Helfrich, National Brewing Company, Baltimore 
Secy.-Treas.—Paul H. Geithner, Jr. 

Ellicott Machine Corporation 

1611 Bush Street 

Baltimore 30, Maryland 


MINNESOTA CHAPTER 


Mectings—-Third Tuesday each month—September through May. Dinner 6:30 


President—Allan D. Brosius, Minneapolis-Honeywell Regulator Co., Minneapolis 


ice-Pres.—Julian Mageli, Nash-Finch Company, Minneapolis 
gor -Treas.—M. Scott Rhodes 
Owatonna Canning Company 


1960 


Owatonna, Minnesota 


MONTREAL INSURANCE BUYERS ASSOCIATION 


Meetings—Third Thursday, October through May. Luncheon 12 Noon 
President—Alan A. Sharp, Distillers Corporation-Seagrams Limited, Montreal 
Vice-Pres.—Colin W. Perry, Canadian Marconi Company, Montreal 
Secy.-Treas.—Glen Buchanan 
he Shawinigan Water & Power Co. 
600 Dorchester Street West 
Montreal P. Q., Canada 


NEW YORK CHAPTER 
2 ealadaaaian Thursday each month except July & August. Luncheon 12:30 


President—-Donald W. Berry, The Borden Company, New York 
Ist V.P.—James S. Southwick, Ethly Corporation, New York 
2nd V’.P.—Robert S. Gyory, General Telephone & Electronics Corp., New York 
Treasurer—Raymond A. Severin, American Metal Climax, Inc., New York 
Secretary—-Joseph T. Smith 

Union Carbide Corp. 

30 East 42nd Street 

New York 17, N. Y. 


NORTHERN CALIFORNIA 


Meetings—3rd Thursday each month. Dinner 6 P.M. 
President—Justin A. Crockwell, Pacific Gas and Electric Co., San Francisco 
Vice-Pres.—-Donald W. Henning, Permanente Cement Company, Oakland 
Treasurer_—Albert J. ae First Western Bank and Trust Co., San Francisco 
Secretary—-Frank W. Ahler 

The Western Pacific Railroad Co. 

526 Mission Street 

San Francisco, Calif. 
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AMERICAN SOCIETY OF INSURANCE MANAGEMENT, 


INC. 


OREGON CHAPTER 


Meetings—I\st Wednesday of each month. Dinner 6:00 P.M. 
President—Fred L. Matson, West Coast Lumbermens Association, Portland 
Vice-Pres.—E. L. Belin, Northwest Natural Gas Co., Portland 
Secy.-Treas.—Paul W. Milliken 
yster Company 
2902 N. E. Clackamas St. 
Portland 12, Oregon 


INSURANCE BUYERS ASSOCIATION OF PITTSBURGH 

Meetings—Alternate Tuesdays—September through May 
President—John R. Kountz, The Rust Engineering Company, Pittsburgh 
Ist Vice-Pres.—T. G. Noel, Westinghouse Electric Corporation, Pittsburgh 
2nd Vice Pres.—-A. V. Eanna-zino, Pittsburgh Steel Company, Pittsburgh 
Treasurer—L. F. Kane, Equitable Gas Company, Pittsburgh 
Secretary—Richard F. Francis 

Westinghouse Air Brake Co. 

1789-1807 Braddock Ave. 

Pittsburgh 18, Pa. 


SOUTHERN CALIFORNIA 


Meetings—-3rd Wednesday of each month Dinner 6:30 P.M. 
President—M. ]. Bowman, American Potash & Chemical Corp., 
Vice Pres.-—Steve Culibrk, Citizens National Bank, Los Angeles 
Treasurer—-Homer E. Rathbun, Union Oil Company of California a 
Secretary—Norman Horney 

Consolidated Rock Products Co. 

2730 South Alameda 

Vernon, California 


Los Angeles 


TORONTO INSURANCE BUYERS ASSOCIATION 

(TIBA Ontario Incorporated) 
Meetings—Second Thursday of each month 
President—-]. G. Hird, The Robert Simpson Company Limited 
Vice-Pres.—Don M. Stuart, Canada Packers Limited 
Treasurer—Fred A. Morley, Famous Players Canadian Corporation Limited 
Secretary—Harold Muir 

Canadian Westinghouse Co. Ltd. 

Hamilton, Ontario, Canada 


VIRGINIA-CAROLINA CHAPTER 
Meetings—-Please check with Secretary for place and date 
President—Gaither T. Newman, Smith-Douglas Co., Inc., Norfolk, Va. 
Vice-Pres.—John W. Fox, Duke Power Company, Charlotte, N. C. 
Treasurer—James R. Thomas, Virginia 
Treasurer—James R. Thomas, Virginia Department of Highways, Richmond, 
Va. 
Secretary—Stewart B. Foulke, Jr. 
Virginia Electric & Power Company 
7th and Franklin Streets 
Richmond, Virginia 


WASHINGTON CHAPTER 

Meetings—Second Tuesday each month. Dinner 6:30 P.M. 
President—Don Rader, Pacific American Fisheries, Inc., Bellingham 
Vice-Pres.—E. B. Paris, Boeing — Company, Seattle 
Treasurer—Robert N. Knight, Seattle-First National Bank, Seattle 
Secretary—Robert J. Cotter 

Simpson Timber Company 

1010 White Building 

Seattle 1, Washington 


WISCONSIN CHAPTER 


Meetings—Last Thursday each month, except June, July, August 
President—Karl F. Abendroth, Milwaukee & Suburban Transport Corp., 
Milwaukee 

Vice-Pres.—John H. Lungren, Clark Oil & Refining Corporation, Milwaukee 
Treasurer—Joseph A. Hussa, The First, Wisconsin National Bank, Milwaukee 
Secretary—-Howard G. Doersching 

Milwaukee Gas Light Co. 

626 East Wisconsin Avenue 

Milwaukee 2, Wis. 
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Roster Of Member Companies 
AMERICAN SOCIETY OF INSURANCE MANAGEMENT, 


ALABAMA 


Alabama Gas Corporation 
Alabama Power Company 
American Cast Iron Pipe Company 
The Birmingham News 

The Cotton Producers’ Association 
EBSCO Industries 

Gulf States Paper Corporation 
Harbert Construction Company 
Ingalls Iron Works Company 

Jack Cole Company 
Moore-Handley Hardware Co., Inc. 
Saunders Truck Leasing Co. 
Southern Natural Gas Company 
Southern Services, Inc. 

Vulcan Materials Company 
Western Grain Company 


ATLANTA 


American Art Metals Company 

Atlanta Newspapers, Inc. 

Atlanta Transit System, Inc. 

Citizens & Southern National Bank 

The Coca-Cola Company 

Curtis 1000 Inc. 

Delta Air Lines, Inc. 

Georgia Highway Express, Inc. 

Georgia Power Company 

H. W. Lay Company, Inc. 

Lockheed Aircraft Corporation 
(Georgia Division) 

McDonough Construction Company 

Rich’s Incorporated 

Southern Airways Company 

Southern Airways, Inc. 

Southern Nitrogen Comrany, Inc. 


CENTRAL ILLINOIS 


Caterpillar Tractor Company 

Central Illinois Light Company 

Commercial National Bank of Peoria 

Funk Brothers Seed Company 

Honeggers’ & Company, Inc. 

Illinois Power Company 

Keystone Steel & Wire Company . 

Laesch Dairy Company 

LeTourneau-Westinghouse Company 

Mississippi Valley Structural Steel Co. 
. L. Simmons Company. Inc. 

A. E. Staley Manufacturing Co. 

Steak & Shake 


CENTRAL MASSACHUSETTS 


Bay State Abrasive Products Co. 

Betterley Associates 

Brown & Sharpe Manufacturing Co. 

Draper Corporation 

Fitchburg Paper Company 

Grinnell Corporation 

Massachusetts Mutual Life Insurance 
Company (Secretary’s Office-Risk 
Management) 

Morgan Construction Co. 

Norton Company 

Rice Barton Corp. 

Riley Stoker Corp. 

Simonds Saw & Steel Co. 


State Mutual Life Assurance Company 


of America (Property and Liability 
Insurance Branch) 
The Vellumoid Company 
Worcester Telegram Publishing Co. 
Wyman-Gordon Company 


CENTRAL OHIO 


Anchor Hocking Glass Corporation 
Battelle Memorial Institute 
Clark Industries 


Columbus & Southern Ohio Electric Co. 


Columbus Coated Fabrics Corporation 
The Cooper-Bessemer Corp. 


AD 


E. I. Evans & Company 


The Farm Bureau Cooperative Ass’n., 


Inc. 
The Jaeger Machine Company 
The Jeffrey Manufacturing Company 
F. & R. Lazarus & Company 
North American Aviation, Inc. 
(Columbus Division) 
Ormet Corporation 
Ranco, Incorporated 
The Peoples Broadcasting Corporation 
Arthur I. Vorys 
The Weston Paper & Manufacturing Co. 


CHICAGO 

Abbott Laboratories 

Acme Steel Company 

Admiral Corporation 

Aldens Ine. 

American Bakeries Company 

American Hospital Supply Corp. 

American Marietta Company 

Automatic Electric Company 

American Steel Foundries 

Baxter Laboratories, Inc. 

Beatrice Foods Company 

Bell and Howell Company 

Bowman Dairy Company 

Brunswick Corp. 

Bureau of Safety 

Butler Brothers 

A. M. Castle & Company 

Calumet & Heecla, Inc. 

The Celotex Corporation 

Chemetron Corporation 

— Rock Island & Pacific Railroad 
0 


City Products Corporation 

Clark Equipment Co. 

Collins Radio Company 

Continental Ill. Nat’] Bank & Trust Co. 
of Chicago 

Container Corporation of America 

Consolidated Foods Corporation 

Crane Company 

Cuneo Press, Inc. 

Curtiss Candy Co. 

Helene Curtis Industries, Inc. 

R. R. Donnelley & Sons Co. 

The Reuben H. Donnelley Corp. 

Encyclopedia Britannica, Inc. 

Fairbanks. Morse & Company 

Fansteel Metallurzical Corporation 

Lloyd A. Fry Roofing Company 

General American Transportation 
Company 

General Dynamics Corporation 
(Liquid Carbonic Division) 

General Finance Corporation 

Goldblatt Bros., Inc. 

Graver Tank & Manufacturing Co., Ine. 

Fdward Hines Lumber Company 

Hammond Organ Company 

Harper-Wyman Company 

Illinois Central Railroad 

Illinois Tool Works 

Imperial Brass Mfg. Co. 

Inland Steel Company 

International Harvester Co. 


International Minerals & Chemical Corp. 


Jewel Tea Co., Inc. 

Joslyn Manufacturing & Supply 
Corporation 

Kawneer Company 

Kester Solder Company 

Kroehler Manufacturing Co. 

LaSalle Steel Co. 

Libby. McNeill & Libby 

Link-Belt Company 

Magnafiux Corporation 


INC. 


Marshall Field & Company 
Masonite Corporation 
Material Service Corporation 

(A Divis-on of General Dynamics 


Corp.) 
The Meyercord Co. 
Miles Laboratories, Inc. 
W. H. Miner, Inc. 
Montgomery Ward & Company 
John Morrell & Company 
Motorola, Inc. 
National Standard Company 
National Tea Co. 
Natural Gas Pipeline of America 
Northern Trust Company 
Northwestern University 
Pabst Brewing Company 
Packaging Corporation of America 
Pepsi-Cola General Bottlers, Inc. 
The Peoples Gas Light & Coke Co. 
Phoenix Metal Cap Co. 
Pullman, Inc. 
Pure Oil Company 
Quaker Oats Company 
Rand McNally & Company 
Rathborne, Hair & Ridgway Box Co. 
John Sexton & Company 
Simonize Company 
Skil Corporation 
Spiegel, Inc. 
Standard Oil Co. (Indiana) 
G. D. Searle & Co. 
Charles A. Stevens & Company 
Stewart-Warner Corporation 
Studebaker-Packard Corporation 
The Tribune Company 
United Air Lines, Inc. 
United States Gypsum Company 
Victor Adding Machine Co. 
Walgreen Drug Stores 
The Willett Company 
Wisconsin Public Service Corporation 
Yeomans Brothers Co. 


CINCINNATI 

Acme-Newport Steel Company 

American Laundry Machinery Ce 

Armco Steel Corporation 

G. A. Avril Company 

The Baldwin Piano Company 

Bardes Corporation 

Burger Brewing Company 

Burkhardt’s 

R. K. LeBlond Machine Tool Company 

The Chatfield Paper Corporation 

The Cincinnati Enquirer 

Cincinnati Gas & Electric Co. 

— & Suburban Bell Telephone 
0. 

The Dawson-Evans Construction Co. 

The Drackett Company 

The Duriron Company, Inc. 

The Eagle-Picher Company 

Emery Industries, Inc. 

Federated Department Stores, Inc. 

The Fifth Third Union Trust Company 

The Foy Paint Company 

The Globe Wernicke Company 

Robert Gould Company 

The Hamilton Foundry, Inc. 

The Andrew Jergens Company 

The E. Kahn’s Sons Company 

The Kroger Company 

The Lunkenheimer Company 

The Mead Corporation 

The H. H. Meyer Packing Company 

The Mosler Safe Company 

The Nivison Weiskopf Company 

The Ohio National Life Insurance Co. 

The Ohio River Company 
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The Procter & Gamble Company 

The Provident Savings Bank & Trust Co. 

The Sorg Paper Co. 

Trailmobile Inc. 

United States Shoe Corporation 

The Western & Southern Life Insurance 
Co. (General Insurance Committee) 

The George Wiedemann Brewing Co. 


CLEVELAND 
Addressograph-Multigraph Corporation 
E. W. Bliss Company 

Campus Sweater & Sportswear Co. 
Carling Brewing Company 

Central National Bank of Cleveland 
Cleveland Electric Illuminating Company 
Firestone Tire & Rubber Company 
The Gabriel Co. 

The General Tire & Rubber Company 
B. F. Goodrich Company 

The Goodyear Tire & Rubber Company 
The Halle-Brothers Company 
Harris-Intertype Corp. 

The Hoover Company 

Hupp Corporation 

Industrial Rayon Corporation 

The North American Coal Corp. 
Oblebay Norton Company 

The Parker Hannifin Corporation 
Reliance Electric & Engineering Co. 
Rubbermaid Incorporated 

The Timken Roller Bearing Co. 
Towmotor Corporation 


CONNECTICUT VALLEY 
Bridgeport Brass Co. 

City of Hartford 

Combustion Engineering, Inc. 
Connecticut Light & Power Co. 
Eastern States Farmers’ Exchange, Inc. 
Eureka Williams Corp. 

Hartford Electric Light Co. 
Hartford Gas Co. 

The Fuller Brush Co. 

The Kaman Aircraft Corporation 
Moore Drop Forging Co. 

The New Britain Machine Co. 
Scovill Manufacturing Company 
United Aircraft Corp. 
Veeder-Root Incorporated 
Whitney Chain Company 


DALLAS-FT. WORTH 

Ambassador Oil Corporation 

American Petrofina, Inc. 

Association of Oilwell Servicing 
Contractors 

Austin Bridge Company 

The British-American Oil Producing 
Company 

Cabot Carbon Co. 

— Taggart Associated Bakeries, 
ne. 

Carrier-Bock Company 

Chance Vought Aircraft, Inc. 

Champlin Oil & Refining Co. 

Coca-Cola Bottling Company 

Comet Rice Mills 

Dallas Power & Light Co. 

M. J. Delaney Co. 

Delhi Taylor Oil Corp. 

Delta Drilling Company 

Diversa, Inc. 

Dresser Industries, Inc. 

Frankfort Oil Company 

The Frito Company 

General American Oil Co. of Texas 

Gifford-Hill & Co., Inc. 

Intercontinental Mfg. Company, Inc. 

Jake L. Hamon 

Lone Star Gas Company 

Lone Star Steel Company 

Mobil Oil Co. 

Morton Foods, Inc. 

The Murray Company of Texas, Inc. 

Neiman-Marcus Company 

Olmsted-Kirk Company 


Otis Engineering Corp. 

Dr. Pepper Company 

Republic National Bank of Dallas 
Rowan Drilling Company, Inc. 
The Schoellkopf Company 
Southern Union Gas Company 
Sun Oil Company 

Temco Aircraft Corporation 
Texas Delivery Service 

Texas Instruments, Inc. 

The Times Herald Printing Company 
Tom Thumb Stores, Ine. 

The T X L Oil Corporation 


DELAWARE VALLEY 


Alan Wood Steel Company 

American Viscose Corp. 

Atlantic City Electric Company 

Atlas Powder Company 

The Atlantic Refining Company 

Bestwall Gypsum Company 

Campbell Soup Company 

Catalytic Construction Company 

Certain-teed Products Corporation 

Delaware Power & Light Company 

E. I. duPont de Nemours & Co., Inc. 

The Eelectric Storage Battery Company 

Fidelity Mutual Life Insurance Co. 

Fidelity-Philadelphia Trust Company 

Food Fair Stores, Inc. 

General Coal Company 

General Public Warehouse Company, Inc. 

Henry Bower Chemical Mfg. Co. 

Hercules Powder Company 

I-T-E Circuit Breaker Company 

Kaiser Metal Products 

Keasbey & Mattison Company 

Lavino Shipping Company 

Lee Rubber and Tire Corporation 

Levitt & Sons 

Martin Century Farms, Inc. 

Mutual Rendering Company, Inc. 

Paterson Parchment Paper Co. 

Penn Fruit Company 

Penn Mutual Life Insurance Co. 

Philadelphia Electric Company 

Philadelphia Gas Works 

The Philadelphia Saving Fund Society 

Publicker Industries 

Radio Condenser Company 

Radio Corporation of America 

Sandura Company 

S.K.F. Industries, Inc. 

Smith, Kline & French Laboratories 

South Chester Tube Company 

Strick Trailers (Division of Fruehauf 
Trailer Co.) 

United Engineers & Constructors, Inc. 

The United Gas Improvement Company 


DETROIT 

Acheson Industries, Inc. 

Allen Industries, Inc. 

American Motors Corporation 

American Radiator & Standard Sanitary 
Corp. 

Bull Dog Division I-T-E Circuit Breaker 
Co 


Burroughs Corporation 

Chrysler Corporation 

D. W. G. Cigar Corp. 

Darin & Armstrong, Inc. 

Davidson Brothers 

The Detroit Edison Company 

Detroit Gasket & Manufacturing 
Company 

Detroit Steel Corporation 

Dura Corporation 

Evans Products Company 

Ex-Cell-O Corporation 

Fenestra, Inc. 

Ford Motor Company 

Fruehauf Trailer Company 

Gar Wood Industries, Inc. 

General Motors Corporation 

Goddard & Goddard Company 
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The J. L. Hudson Company 

Hygrade Food Products Corporation 
Kelsey-Hayes Wheel Company 
King-Seeley Corporation 

S. S. Kresge Company 
Libbey-Owens-Ford Glass Co. 

R. C. Mahon Company 

McCord Corporation 

McLouth Steel Corporation 
Michigan Bell Telephone Co. 
Michigan Consolidated Gas Company 
Michigan Wisconsin Pipe Line Co. 
Micromatic Hone Corporation 
Mueller Brass Company 

The Murray Corroration of America 
National Bank of Detroit 

National Twist Drill & Tool Co. 
Owens-Illinois Glass Co. 

Parke Davis & Company 

Pfiffer Brewing Company 

R. L. Polk & Company 

The Udylite Corporation 

The Upjohn Company 

The Valeron Corporation 

Verners Ginger Ale, Inc. 

Woodall Industries, Inc. 

Wyandotte Chemicals Corporation 


HOUSTON 

Ada Oil Company 

American Warehouses, Inc. 

Anderson Clayton & Company 

Bank of the Southwest National 
Association 

Bariod Division, National Lead Company 

Brown and Root, Inc. i 

Brown Oil Tools, Inc. 

H. E. Butt Grocery Co. 

F. A. Callery, Ine. 

Cameron Iron Works, Inc. 

Collins Construction Co. 

The Dow Chemical Co. 

Duncan Coffee Co. 

El] Paso Natural Gas Company 

Farnsworth & Chambers Co., Inc. 

Fish Services Corporation 

Fisk Electric Co. 

Halliburton Oil Well Cementing Co. 

Houston Oil Field Material Co., Inc. 

Hughes Tool Co. 

Humble Oil & Refining Company 

Jefferson Lake Sulphur Company 

Johnston Testers, Inc. 

J. Ray McDermitt & Company 

Mobile Offshore Co. 

Pan Geo Atlas Corporation 

Petro-Tex Chemical Corporation 

Quintana Petroleum Corporation 

Reed Roller Bit Co. 

River Brand Rice Mills, Inc. 

River Oaks Corporation 

San Jacinto Petroleum Corp. 

Schlumberger Well Surveying Corp. 

Sheffield Steel Division of Armco Steel 
Corporation 

A. O. Smith Corporation of Texas 

Tennessee Gas Transmission Co. 

Texas Manufacturers Association 

Transcontinental Gas Pipe Line Corp. 

Trunkline Gas Company 

Tuboscope Company 

Uncle Ben’s, Inc. 

United Carbon Company 

Union Oil & Gas Corporation of Louisians 

J. Weingarten, Inc. 

Western Natural Gas Co. 

Win Hawkins Drilling Company 


MARYLAND 

Army & Air Force Exchange Service 
The Arundel Corporation 

Baltimore Contractors, Inc. 

Cafritz Construction Co. 

Harry T. Campbell Sons Corp. 
Catalyst Research Corporation 

City Baking Company 

W. T. Cowan, Inc. 
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Crown Central Petroleum Corp. 

The Davison Chemical Corporation 

Licott Machinery Corporation 

L. Greif & Bro., Inc. 

Gunther Brewing Co., Ine. 

The Hecht Company 

Hutzler Brothers Co. 

Insurance Buyers’ Council 

Chas. H. ‘lompkins Co. 

The Martin Company 

Maryland Shipbuilding & Drydock Co. 

McCormick & Co., Ine. 

Mercantile Safe Deposit & Trust Co. 

Merchants Terminal Corp. 

Montgomery County, Maryland 

The National Brewing Co 

Office of Naval Material 
Department of the Navy 

Schmidt Baking Co., Inc. 

Woodward & Lothrop Incorporated 


MINNESOTA 
Andersen Corporation 
The B. F. Nelson Mfg. Co. 
Cargill, Incorporated 
College of St. Thomas 
Coca-Cola Bottling Co. of Minnesota 
The Creamette Co. 
Curtis 1000, Inc. 
Coast to Coast Stores— 

Central Organization, Inc. 
The Economics Laboratories, Inc. 
Flour City Brush Company 
Federal Cartridge Corporation 
First National Bank of Minneapolis 
Fullerton Lumber Company 
Gamble-Skogmo, Inc. 
M. A. Gedney Company 
General Mills, Inc. 
Green Giant Company 
Theo. Hamm Brewing Company 
Geo. A. Hormel & Co. 
Industrial Aggregate Co. 
International Milling Company 
Investors Diversified Services, Inc. 
Josten Manufacturing Company 
Landers-Norblom-Christenson Co. 
Maney Bros. Mill & Elevator Co. 
Maple Island, Inc. 
Mayo Clinie 
Minneapolis Brewing Company 
Minneapolis-Honeywell Regulator Co. 
Minneapolis Star & Tribune Company 


Minnesota Mining & Manufacturing Co. 


Minnesota & Ontario Paper Co. 

Munsingwear, Inc. 

Nash-Finch Company 

Northern Ordnance Ine. 

Northrup-King & Company 

Northwest Airlines, Inc. 

W. S. Nott Company 

Owatonna Canning Company 

Owatonna Tool Co. 

M. F. Patterson Dental Supply Co. of 
Minnesota 

F. H. Peavey & Company 

The Pillsbury Company 

Red Owl Stores, Ine. 

Rochester Dairy Cooperative 

St. Paul Terminal Warehouse Co. 

J. L. Shiely Company 

Super Valu Stores, Inc. 

Toro Manufacturing Company 

Waldorf Paper Products Company 

Western Oil and Fuel Company 

Wood Conversion Company 


MONTREAL 

Aluminum Company of Canada, Ltd. 

Atlas Asbestos Company Limited 

Belding Corticelli Limited 

Henry Birks & Sons Ltd. 

The Bell Telephone Co. of Canada 

The Bristol Aeroplane Co. of Canada 
Limited 

Canada Cement Company Limited 

Canada Iron Foundries, Limited 
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Canadair Limited 
Canadian Celanese Ltd. 
Canadian General Transit Co. Ltd. 
Canadian Industries Limited 
Canadian International Paper Company 
Canadian Liquid Air Co., Ltd. 
Canadian Marconi Company 
Canadian Pratt & Whitney Aircraft 
Company, Ltd. 
Canadian Salt Co., Ltd. 
Canadian Schenley Ltd. 
Consolidated Paper Corporation Limited 
Distillers Corporation— 
Seagrams Limited 
Dominion Bridge Company Limited 
Dominion Engineering Works Limited 
Dominion Glass Company Limited 
Dominion Steel and Coal Corp. Ltd. 
Dominion Textile Company Limited 
Du Pont Co. of Canada Ltd. 
The Foundation Co. of Canada Limited 
Imperial Tobacco Co. of Canada Limited 
Molsons Brewery Limited 
Northern Electric Company, Limited 
Price Brothers & Company, Ltd. 
Quebec Power Company 
Rolls-Royce of Canada, Limited 
Seven-Up Montreal Ltd. 
Shawinigan Chemicals Limited 
St. Lawrence Corporation Limited 
The Shawinigan Water and Power 
Company 
Howard Smith Paper Mills Limited 
Southern Canada Power Co. Ltd. 
Standard Chemical Limited 
Steinberg’s Limited 
Thor Mills Limited 


NEW YORK 


ACF Industries, Inc. 

The Aeroflex Corporation 

Alexander’s Department Stores, Inc. 

Allied Chemical Corporation 

Allied Maintenance Corporation 

Allied Stores Corporation 

Amerace Corporation 

American Airlines 

American Broadcasting-Paramount 
Theatres, Inc. 

American Bank Note Co. 

American Can Company 

American Chicle Company 

American District Telegraph Co., Inc. 

American Home Products Corp. 

American Machine & Foundry Co. 

American Management Association 

American Metal Climax, Inc. 

American News Co., Inc. 

The American Oil Company 

American Radiator & Standard Sanitary 
Corp. 

The American Thread Company 

Anaconda Company 

Anaconda Wire & Cable Company 

Associated Dry Goods Corp. 

Aveo Corporation 

Avon Products, Inc. 

The Babcock & Wilcox Company 

Belk Stores, Inc. 

Bell Telephone Laboratories 

Berkshire-Hathaway, Inc. 

Bigelow-Sanford Co., Ine. 

Blades & Macaulay 

The Borden Company 

Bristol Myers Company 

Burlington Industries, Inc. 

The California Oil Company 

Canada Dry Corporation 

Celanese Corporation of America 

The Chase Manhattan Bank 

The Chemstrand Corporation 

Chilean Nitrate Sales Corporation 

Chipman Chemica] Co. Ince. ° 

Ciba States Limited 

Cities Service Petroleum, Inc. 

City Stores Mercantile Company, Inc. 
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Coats & Clark’s Sales Corporation 
The Coca-Cola Export Corporation 
Colgate-Palmolive Company 
Columbian Carbon Company 
Commercial Solvents Corporation 
Commonwealth Services, Inc. 
Congoleum-Nairn, Inc. 
Consolidated Cigar Corp. 
Consolidated Natural Gas Co. 
Continental Can Company, Inc. 
Continental Grain Company 

Corn Products Company 
Corporate Advisors, Inc. 
Curtiss-Wright Corporation 
Daystrom, Inc. 

Diesel Vessel Operators, Inc. 
Dugan Brothers, Inc. 

Dow, Jones & Co., Ine. 

Ebasco Services Incorporated 
Electrolux Corporation 

Emerson Radio & Phonograph Corp. 
Esso Standard, Division of 

Humble Oil & Refining Company 
Esso Research and Engineering Company 
Ethyl! Corporation 
Federal Paper Board Co., Inc. 

The First National City Bank of 

New York 
The Firth Carpet Company 
The Flintkote Company, Inc. 

The F. & M. Schaefer Brewing Company 
Food Machinery & Chemical Corp. 

(Chemical Division) 
Foster-Wheeler Corp. 

Geigy Chemical Corporation 

General Aniline & Film Corporation 

General Baking Company 

General Dynamics Corporation 

General Electric Company 

General Foods Corp. 

General Telephone & Electronics Corp. 

Gibbs & Hill, Inc. 

W. R. Grace & Company 

Great Lakes Carbon Corporation 

S. Gumpert Co., Inc. 

M. & M.’s Candies A Division of 
Food Manufacturers, Ine. 

Hess, Inc. 

Hewitt-Robins, Inc. 

Imperial Color Chemical Co. 

(A division of Hercules Powder Co.) 
International Business Machines Corp. 
Interchemical Corp. 

Johns-Manville Corp. 

Johnson & Johnson 

A. & M. Karagheusian, Inc. 
Kennecott Copper Corporation 
Kentile, Inc. 

Keuffel & Esser Company 
Knickerbocker Construction Co. 
Lerner Stores Corp. 

Lever Brothers Co. 

Liggett & Myers Tobacco Co. 
Lily-Tulip Cup Corp. 

Thomas J. Lipton, Inc. 

The Lummus Company 

R. H. Macy & Co., Ine. 

McKesson & Robbins, Incorporated 
Manufacturers Trust Co. 
Merritt-Chapman & Scott Corp. 
Metal & Thermit Corp. 

Morgan Guaranty Trust Co. of N. Y. 
Philip Morris Incorporated 

Muzak Corporation 

National Biscuit Company 
National Dairy Products Corp. 
National Distillers and Chemical Corp. 
National Starch & Chemical Corp. 
The Nestle Company 

J.J. Newberry Company 

New York Herald-Tribune 

New York University 

Olin Mathieson Chemical Corporation 
Otis Elevator Company 

Pan American World Airways, Inc. 
Pan American International Oil Co. 
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S. B. Penick & Co. 

Chas. Pfizer & Co., Inc. 
Pitney-Bowes, Inc. 

The Pittston Company 

The Port of New York Authority 
Refined Syrups & Sugars, Inc. 
Reliance Manufacturing Company 
Republic Aviation Corporation 
Revlon 

Rheem Manufacturing Company 
Riegel Paper Corporation 

Joseph E. Seagram & Sons, Ine. 

The Sperry & Hutchinson Company 
Sperry Rand Corporation 

Sperry Gyroscope Co. 

Standard Oil Company (New Jersey) 
J. P. Stevens & Co., Inc. 

Sun Chemical Corporation 

Sunshine Biscuits, Inc. 

Tidewater Oil Co., Inc. 

Union Bag-Camp Paper Corporation 
Union Carbide Corporation 

United Aircraft Corp. 

United Merchants & Manufacturers, Inc. 
U.S. Industries, Inc. 

United Parcel Service, Ine. 

United States Plywood Corporation 
United Whelan Corporation 
Universal Pictures Co., Inc. 

Vick Chemical Company 

Walworth Company 

West Chemical Products, Inc. 
Western Electric Company 

West Virginia Pulp & Paper Company 
Witco Chemical Company 
Worthington Corporation 

Yale Express System, Inc. 
Ziff-Davis Publishing Company 


NORTHERN CALIFORNIA 


American Trust Company & 
Wells Fargo Bank 

Ampex Corporation 

y F. Atkinson Company 

dank of America NT & SA 

Bank of California, N.A. 

Bechtel Corporation 

The California Ink Co., Ine. 

California & Hawaiian Sugar Refining 
Corp. Ltd. 

California Packing Corporation 

California State Chamber of Commerce 

California Self-Insurers Association 

Coast Service Company 

Consolidated Freightways, Inc. 

The Crocker-Anglo National Bank 

Crown Zellerbach Corp. 

Cutter Laboratories 

Department of Finance — State of 
California 

The Robert Dollar Company 

East Bay Municipal Utility District 

E. & J. Gallo Winery 

Fibreboard Products, Inc. 


The First Western Bank & Trust Co. 


Foremost Dairies, Inc. 

Hills Bros. Coffee, Inc. 

Honolulu Oil Corporation 

Kaiser Aluminum & Chemical Corp. 
Kaiser Engineers 

Kern County Land Co. 

Leslie Salt Company 

Matson Navigation Company 
Mund, McLaurin & Company 
Pacific Gas & Electric Company 
The Pacific Telephone & Telegraph 

Company 

Pacific Intermountain Express Company 
Pacific Vegetable Oil Corp. 
Permanente Cement Company 
Port of Oakland 

tudiger-Lang Company 

‘fre Salvation Army 
SS & W Fine Foods, Inc. 

Safeway Stores, Inc. 

Southern Pacific Company 


Spreckels Sugar Company 

Standard Oil Company of California 
Swinerton & Walberg Company 

The Union Ice Company 

Union Lumber Company 

United Air Lines, Inc. 

Utah Construction & Mining Co. 

The Western Pacific Railroad Company 
Wilbur-Ellis Company 


OREGON 


The Bank of California, N.A. 

Blitz Weinhard Company 

Columbia River Paper Co. 

Columbia River Packers Association, Inc. 
Convoy Company 

The First National Bank of Portland 
Georgia-Pacific Corporation 

HYster Company 

Industrial Air Products Co. 

Jantzen, Inc. 

Fred Meyer, Inc. 

Northwest Natural Gas Company 
Terminal Ice & Cold Storage Company 
The United States National Bank 
West Coast Lumbermen’s Association 
White Stag Manufacturing Co. 
Willamette Iron & Steel Company 
Zidell Machinery & Supply Co. 


PITTSBURGH 

Allegheny Ludlum Steel Corporation 
Aluminum Company of America 
Blaw-Knox Company 

Callery Chemical Company 

John F, Casey Company 

Consolidation Coal Company, Inc. 
Crucible Steel Company of America 
Dravo Corporation 

Duquesne Light Company 

Eastern Gas & Fuel Associates 
Edgewater Steel Company 

Eichleay Corporation 

Elliott Company 

Equitable Gas Company 

Fidelity Trust Company 

Fort Pitt Bridge Works 

Frick & Lindsay Company 

Gulf Oil Corporation 
Harbison-Walker Refractories Company 
H. J. Heinz Company 

Jones & Laughlin Steel Corp. 

Koppers Company, Inc. 

Mellon National Bank & Trust Company 
Mine Safety Appliances Company 
Mobay Chemical Co. 

G. C. Murphy Company 

The National Steel Corporation 

The National Supply Company 

The National-U. S. Radiator Corporation 
Neville Chemical Company 

Pittsburgh Coke & Chemical Company 
Pittsburgh Forgings Company 
Pittsburgh Plate Glass Company 
Pittsburgh Screw & Bolt Corporation 
Pittsburgh Steel Company 

H. H. Robertson Company 

Rockwell Manufacturing Company 
Rockwell-Standard Corporation 

The Rust Engineering Company 
Schaefer Equipment Company 

United Engineering & Foundry Company 
Watson-Standard Company 

Weirton Steel Company 

West Penn Power Company 
Westinghouse Air Brake Company 
Westinghouse Electric Corporation 
Youngstown Sheet and Tube Company 


SOUTHERN CALIFORNIA 
American Potash & Chemical Corp. 
Aerojet General Corporation 
Arrowhead and Puritas Water Ine. 
Baker Oil Tools, Ine. 

Baker Bros. 

Bekins Van & Storage Company 
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Belridge Oil Company 
Blue Diamond Co. 
(A Division of Flintkote Co.) 

C. F. Braun & Co. 
California Bank 
Carnation Company 
Citizens National Bank 
Consolidated Rock Products Co. 
Consolidated Western Steel Division of 
U. S. Steel Corporation 
The Copley Press, Inc. 
Cyprus Mines Corporation 
Desilu Productions, Inc. 
Douglas Aircraft Company, Inc. 
The Flintkote Company 
(Pioneer Division) 
The Fluor Corporation, Ltd. 
Forest Lawn Company 
The Garrett Corporation 
Garrett and Company, Inc. 
Convair — A Division of General 
Dynamics Corporation 
Gladding, McBean & Company 
Global Van Lines, Inc. 
Graham Brothers, Inc. 
Griffith Company 
The Alfred Hart Company 
Hughes Aircraft Company 
Hunt Foods & Industries, Inc. 
Kaiser Steel Corporation 
Kobe, Inc. 
Latchford Glass Company 
Litton Industries, Ine. 
Lockheed Aircraft Corp. 
Marquardt Corporation 
The May Company 
The McCulloch Corporation ? 
Metro-Goldwyn-Mayer Pictures 
Monolith Portland Cement Company 
North American Aviation, Inc. 
Northrop Corporation 
Owl Enterprises 
Pacific Airmotive Corporation 
Ramo-Woolridge Division 
Thompson Ramo Woolridge, Inc. 
Richfield Oil Corporation 
Rohr Aircraft Corporation 
San Gabriel Valley Water Co. 
Security First National Bank 
Signal Oil & Gas Company 
Southern California Edison Company 
Southern California Gas Co. 
Space Technology Laboratories, Inc. 
Sparkletts Drinking Water Corporation 
Sun Lumber Company 
Superior Oil Company 
Tidewater Oil Company 
Title Insurance and Trust Company 
Union Bank 
Union Oil Company of California 
United States Borax & Chemical Corp. 
Von’s Grocery Company 
Western Airlines, Inc. 
M. H. Whittier Company 


TORONTO INSURANCE BUYERS 
ASSOCIATION 

Abitibi Power & Paper Co. Ltd. 

Acme Paint & Varnish Limited 

Addressograph-Multigraph of Can., Ltd. 

Alsco Products of Canada, Ltd. 

American Standard Products (Canada) 


td. 

The Board of Home Missions 

(The United Church of Canada) 
Brewers’ Warehousing Co., Ltd. 
The British American Oil Co., Ltd. 
Canada Bread Co., Ltd. 
Canada Life Assurance Company 
Canada Packers, Ltd. 
Canada Wire & Cable Co., Ltd. 
Canadian General Electric Co., Ltd. 
Canadian Motorways Management 

Corp. Ltd. 
Canadian Oil Companies, Limited 
Canadian Westinghouse Company, Ltd. 


47 


| 
Pe 
q 


Coca-Cola, Ltd. 

Combined Enterprises, Ltd. 

The Consumers’ Gas Company 

Dominion Foundries & Steel, Ltd. 

Dominion Stores Limited 

Duplate Canada Limited 

Electric Reduction Co. of Canada Ltd. 

The Electric Storage Battery Co., 
Canada, Ltd. 

Falconbridge Nickel Mines Limited 

Famous Players Canadian Corp., Ltd. 

Ford Motor Company of Canada, Ltd. 

Firestone Tire & Rubber Company of 
Canada, Ltd. 

General Steel Wares Limited 

The Goodyear Tire & Rubber Company 
of Canada, Ltd. 

The Hydro-Electric Power Commission 
of Ontario 

Imperial Oil, Ltd. 

John Inglis Co., Ltd. 

— Harvester Co. of Canada, 

- Ltd. 

S. S. Kresge Company, Ltd. 

Lever Brothers, Ltd. 

Massey-Ferguson, Ltd. 

Moore Corporation Limited 

National Trust Company, Ltd. 

Nestle (Canada) Ltd. 

A. S. Nicholson and Son Limited 

Noranda Mines, Ltd. 

The Ontario Paper Co. Ltd. 

Philips Electronics Industries, Ltd. 

Photo Engravers & Electrotypers, Ltd. 

Pitney-Bowes of Canada, Ltd. 

The Proctor & Gamble Company of 
Canada, Ltd. 

Reichhold Chemical (Canada) Limited 

A. V. Roe Canada, Ltd. 

Shell Oil Company of Canada, Ltd. 

Simoniz Company Limited 

The Robert Simpson Co. Ltd. 

Spruce Falls Power & Paper Co., Ltd. 

The Steel Company of Canada, Ltd. 

Terminal Warehouses, Ltd. 

The Toronto General Trusts Corp. 

Toronto Transit Commission 

Trane Company of Canada, Ltd. 

Trans-Canada Pipe Lines Limited 

Union Carbide Canada Limited 

Ventures Limited 

Victory Soya Mills, Ltd. 


VIRGINIA-CAROLINA 

American Enka Corporation 

Belk Stores, Inc. 

Burlington Industries, Inc. 

The Chesapeake Corporation of Virginia 
Duke Power Company 

Farmers Cooperative Exchanges, Inc. 
Larus & Brother Company, Inc. 

Miller & Rhoads, Inc. 

— News Shipbuilding & Drydock 


Noland Company, Inc. 
Overnite Transportation Company 
RF & P Railroad Company 
Reynolds Metals Company 
Smith-Douglass Company 
Southern States Corporation 
Union Bag-Camp Paper Company 
Virginia Department of Highways 
Virginia Electric & Power Company 


WASHINGTON 


Alaska Packers Association 
Boeing Airplane Company 
General Construction Company 
Halferty Canneries, Inc. 
Ketchikan Pulp Company 

New England Fish Company 
Pacific American Fisheries, Inc. 
Pacific Car and Foundry Company 
Pacific Gamble Robinson Co. 
Peoples National Bank of Washington 
Pioneer Sand & Gravel Company 
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Puget Sound Bridge & Drydock 
Company 
Puget Sound Power & Light Company 
Seattle First National Bank 
Simpson Timber Company 
University Properties, Inc. 
West Coast Airlines, Inc. 
Weyerhaeuser Company 
Whiz Fish Products Company 
Howard S. Wright Construction Company 


WISCONSIN 

Allen-Bradley Company 

American Can Company 
(Marathon Division) 

Amity Leather Products Co. 

Basic Products Corporation 

Baso, Ine. 

Briggs & Stratton Corporation 

J. I. Case Company 

Chain Belt Company 

Clark Oil & Refining Corporation 

Cutler-Hammer, Inc. 

Downing Box Company 

First Wisconsin National Bank 

Globe-Union, Ince. 

Harnischfeger Corporation 

S.C. Johnson & Son, Inc. 

Koehring Company 

Kurth Malting Company 

Ladish Co. 

Line Material Industries, 
McGraw-Edison Company 

Miller Brewing Company 

Milprint, Inc. 

Milwaukee Gas Light Co. 

Milwaukee & Suburban Transport Corp. 

Nekoosa-Edwards Paper Co. 

Outboard Marine Corporation 

Red Star Yeast & Products Co. 

Rhea Manufacturing Co. 

Ed. Schuster & Co. Inc. 

Schuster Construction Company 

A. O. Smith Corporation 

Albert Trostel & Sons Company 

Wisconsin Bridge & Iron Company 

Wisconsin Electric Power Co. 


NON-CHAPTER MEMBERS 


Alabama 
Morrison Cafeterias Consolidated Inc. 


Arizona 
Hughes Aircraft Company 


Arkansas 
The Crossett Company 


Colorado 


Colorado Fuel & Iron Corp. 


Florida 
Mercury Motor Express, Inc. 
Ryder System, Inc. 


Illinois 

Barber-Green Company 

Deere & Company 

Granite City Steel Company 
Sundstrand Machine Company 


Indiana 


Eli Lilly and Company 
Insurance Audit & Inspection Co. 


Iowa 
The Rath Packing Company 


Kansas 
Boeing Airplane Company 
(Wichita Division) 
The Carey Salt Company, 
Nationwide Trailer Rental System, Inc. 


Louisiana 

The California Company 

Standard Fruit and Steamship Company 
United Gas Corporation 


Maine 

Central Maine Power Company 
Great Northern Paper Co. 
John H. Magee 


Massachusetts 

Boston Housing Authority 
Cabot Corp. 

Gillette Safety Razor Co. 
Howard D. Johnson Company 
C. H. Sprague & Son Company 


Michigan 
Gerber’s Baby Foods 


Missouri 

Anheuser-Busch, Inc. 

Laclede Steel Company 

May Department Stores Company 
Monsanto Chemical Company 
Panhandle Eastern Pipe Line Co. 
The Seven-Up Company 

Union Electric Company 


New Jersey 

Mr. William Cole 

Federal Pacific Electric Co. 
Merck & Company Inc. 


New York 

Carrier Corporation 

Corning Glass Works 

Mohasco Industries, Inc. 

New York State Electric & Gas Corp. 
Will & Baumer Candle Company 


Ohio 


The American Crayon Company y 
The M. A. Hanna Co. Gy fy ) 
The Ohio Oil Company ma 
Oklahoma 


Oklahoma Gas & Electric Company 
Sunray Mid-Continent Oil Company 


Pennsylvania 
AMP Incorporated 


Rhode Island 
Gorham Manufacturing Company 


Tennessee 
Hardwick Stove Company 
Rich’s Incorporated 


Vermont 

Central Vermont Public Service Corp. 

The National Life Insurance Co. (Prop- 
erty & Liability Insurance Dept.) 

Washington, D.C. 

National Lumber Manufacturers 
Association 


West Virginia 
Pennsylvania Glass Sand Corp. 
Weirton Steel Company 


Wisconsin 
Nordberg Manufacturing Co. 
Fred Rueping Leather Company 


Canada 

British Columbia Electric Co. Ltd. 
Legrade Inc. 

Western Canada Breweries Limited 


France (Paris) () 
Standard Oil Company of New Jersey ~W / 


Puerto Rico 
Commonwealth Oil Refining Co. Inc. 
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No matter what, where or 
how much the risk... 


the man from AIU is a/ways ready 
to serve your interests outside the U.S.A. 


bj 


U AMERICAN INTERNATIONAL UNDERWRITERS 


Dallas Denver Houston ‘ Los Angeles Miami New Orleans 


Portland : San Francisco Seattle Tulsa Washington 
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Insuring private nuclear enterprises 


requires advanced techniques 


Theory becomes fact as scientists harness the atom to produce 
electrical energy and nuclear power plants are born. Engineering 
feats such as these, involving unprecedented problems, put 

a premium on creative application of insurance. 

The insurance technicians and engineers of Marsh & McLennan, 
including specialists in the atomic field, are constantly 
developing protection for clients engaged in all types of 
projects, many of which are unusual and difficult. 

It is our job to help our clients safeguard their investments, 
maintain continuity of operation 

and minimize insurance costs, regardless peta 
of the nature of their business. client's interest 

We would welcome the opportunity to is at stake 
discuss your company’s use of our 
services which extend beyond the 
traditional services of an insurance broker 
or agent and are available world-wide. 


MArsnu & McLENNAN 


INCORPORATED 


Insurance Brokers 
CONSULTING ACTUARIES e AVERAGE ADJUSTERS 


Chicago New York San Francisco Minneapolis: Detroit Los Angeles Boston 
Pittsburgh Seattle St. Louis Indianapolis St. Paul Portland Buffalo Duluth 
Atlanta New Orleans Tulsa Milwaukee Phoenix’ Cleveland Norfolk Charleston 
Oakland San Diego Montreal Toronto Vancouver Calgary Havana Caracas London 
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